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Weather Aid| 


LEVELAND, April 15.—Relationship between passenger | 
car sales and installment buying is treated by Col. Leon- 
ard P. Ayres, vice-president of the Cleveland Trust Company 
and nationally known business fore caster, in his prediction 


for the month. 

Stability of installment buying is | 
seen by Col. Ayres as one of the}! 
most hopeful signs for the automo- | 
bile industry. 

He has prepared a chart, which 
accompanies this article, showing 
the comparison between the number 


of passenger cars sold and the 
number sold on the _ installment 
plan. 

In explaining the chart, he says: 


“Neither oon gard nor depres- 
sion, neither bull market nor stock 
Panic, appears to have any appre- 
ciable effect on installment selling 

“Apparently this form of sale and 
purchase has the quality of stabil- 
ity to a much greater degree than 
was commoniy believed a few years 
ago. 

“The records indicate that ten 
years ago, in 1920, about 62 per cent. 
of the new automobiles sold were 
purchased on the installment plan. 
The proportion of saies so financed 
increased gradually until they were 
about 70 per cent. of all in 1924. 

“Then they began to decline again 
until, in 1928, ths 2y were only about 
58 per cent. 

“The diagram carries the record 
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ELCAR-LEVER MOTOR 


Road Upkeep 


Holding Back 
New Building 


Chicago, April 15.—epair bills 
on improperly built roads are 
restraining highway improve- 
ment to an unbelievable degree, 
according to E. E. Duffy of the 
Portland Cement Association. 

A survey shows that in many 
communities the upkeep cost of 
road surfaces is no more that $25 
per mile, while in numberless in- 
stances citizens are paying out from 
$1,000 to $2,000 or more to keep a 


mile of road in something like a 
travelable condition. 

“The reasons for this cost vari- 
ation are not secrets,” Mr. Duffy 
says. “The roads that cot little to 
maintain are properly paved. 

“The year in and year out pay- 


road charges is 

uncomfortable 
any way vou look at it. Roads 
that carry any noticeable volume 
of traffic should be well paved, by 
bonding if necesary.” 


of excessive 
and 


ment 
uneconomical 


| 


| 
Indianapolis, Ind., April 15.— 
Warm, summer-like temperatures 
which, during the last few days, 
established new heat records for 
April in this district, served to 
stimulate interest in automobiles, 
according to several local dealers 
who reported an actual spurt in | 
sales accompanying the weather 
improvement. Traffic on_ city 
streets and state roads also re- 
sponded to the balmy spell and 
there was a feeling that this 
would prove to be one of the best 
tonics yet offered the ailing busi- | 
ness patient. 
What is considered one of the 
best indications of rising tides of 
business among automobile ogee fl 
here is the large percentage of 
straight deals registered in used car | 
sales. Throughout the month of | 
March and continuing into April | 
some of the more prominent mer- | 
chants reported as high as 40 per 
cent. of used car sales without trade- 
ins. This is a higher rate than has 
been attained in many months, 





used car men say, and they are in- | 


clined to accept it as a definite 
sign of a movement toward normal. 

New car registrations continued 
to show slight increases from week 
to week, although in some quarters 
April sales were said to be slower 
than those 6f March. This condi- 
tion was not general, however, daily 


lists showing a broad range of Qif- 
ferent make cars delivered, with 
some lines in brisk revival after 
several months of comparative in- 
activity. 

Distributors, in the majority of 
cases, reported wholesale demand 


also on a rising plane. Conditions 
in surrounding counties were said to 
be the brightest in many months. 
Chevrolet reported an actual short- 
age of certain models, particularly 
sport and de luxe cars. 

In the manufacturing branch of 
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P WELL IN MARCH 


96% GAIN OVER FEBRUARY 


Total of 63,936 Is a Decline of Only 11.8 Per Cent. 


Below a Year 


Ago; 


Good First 


Quarter Is Assured 


EW YORK, April 15 





en states have reported 


their total new passenger car registrations for March, 


the 


Burst Plans 
To Aur Moon 
Act in Court 


New York, April 15.—C. W. 
Burst, president of Moon Motor 
Car Company, has issued the fol- 
lowing statement:— 
“With respect to the 
from St. Louis, Mo., relative to the 
removal of the officers of Moon 
Motor Car Company, and speaking 
for myself and associates, I desire 
to state in the most emphatic terms 
that we do not recognize the acilon 
of the alleged stockholders’ meeting 
held on April 7, 1930, nor do we 
recognize the action of the alleged 
directors taken April 12, 1930. 

“Immediate steps will be 
to determine the validity of 
actions by the appropriate court 
procedure, and meanwhile we give 
assurance to all our stockholders 
and dealers that I and my associ- 
ates will continue to direct our ef- 
forts to the conduct of the business 
as we have in the past.” 


dispatches 


taken 
these 


MERGER COMPLETED 7 4 1) A RECOMMENDS DEALER GROUPS — 
ADOPT. LOUISVILLE’S USED CAR PROGRAM 


-Arti- | 
the Lever 


Indianapolis, Ind., April 15. 
cles of incorporation for 
Motor Ccrporation of Indiana, 
which will combine with the Elcar 
Motor Company of ElkHart in a 
$5.000,000 merger, have been filed 
with the secretary of state, accord- 
ing to announcement made at the 
State House, which at the same 
time made it known that a peti- 
tition for approval of the merger 
filed with the Indiana Securities 
Commission had been granted. 

Manufacture of the Lever motor, 
a radically different type con- 
struction, will be move Elk- 
hart from Oklahoma, where the 
shops and equipment of the Lever 
Corporation are now located. The 


of 
to 


Lever motor made its appearance 
in Elcar cars at the national auto 
shows early this year. Elear pre- 
viously had used the Lycoming mo- | 
tor and it is understocd the Lever 
or Lycoming will be optional with 
the purchaser. The Lever company 


has a license from the Pows 


9) 
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MARCH TRUCK AND TRACTOR 
SHIPMENTS SHOW INCREASE 
Washington, April 15—The De- 

partment of Commerce announced 

that during March electric indus- 
trial truck and tractor shipments 
by the ten leading manufacturers 

in the industry amounted to 123, 


as compared with 113 in February | 


and 211 in March, 1929. 


1] Lever 
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By A. W. WILLIAMS 
OUISVILLE, Ky., April 
15.—The National Au- 
tomobile Dealers’ Association, 
headquarters, Chicago, 


is 


taking a good deal of interest 


in the methods of the Louis- 
ville Automobile Dealers’ 
Association, as regards the 
methods of compiling and 
disseminating used car _ in- 
Each month the 
national organization is deal- 
ing with some live subject, 
and “Used Car Sales and In- 
ventories”” was No. 8 on this 
list, and patterned after the 
methods employed by the 
Louisville organization. 

C. A. Vane, general manager of 
the N. A. D. A., in a letter to Sec- 
retary J. Garland Lea, March 29, 
said:— 

“I thought you might be interest- 
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since 


AUTOCAR CO. INCREASES 
ITS PAY ROLLS 14% 


Philadelphia, April 15.—Employ- 
ment, in terms of number of shop- 
men, has increased 14 per cent. 
January 1 at the plant of the 
Autocar Company. Also there is 
every indication that the ratio of 
increase will continue to accelerate 
for some time to come. The mo- 
tor truck industry is beginning to 
reflect the stimulus of the Presi- 
dent’s emergency construction pro- 
gram, and sales of Autocar trucks 
have been better than the average 
of that industry all of this year. 
The new Autocar six-cylinder en- 
gine and six-wheel models. are now 
adding a further stimulus to Auto- 
car Sales. 


SOUTH CAROLINA ADOPTS 
DRIVER’S LICENSE LAW 
Columbia, 8S. C., April 15.—Auto- 
mobile drivers in South Carolina will 
be required to have licenses after 
October 1, 1930, and a state high- 
way patrol will be established with 
at least one patrolman in each 
county, under the provisions of a 
law enacted by the recent session 
of the Legislature. 


for 


aggregate figure showing a 56.6 per cent. increase over 
|'February, 1930, and a decline of only 11.8 per cent. under 
1929. The total for the sixteen states is 63,936, as 
|against 40,820 in February and 72,543 in the corresponding 


month last year. 

These first sixteen states to report 
have given out only their total 
figures for March, with the Ford 
and Chevrolet registrations segre- 
gated ,but no segregation of the 
other makes. ‘ 

On the basis of these early re- 
turns it is indicated that the de- 
cline in new car sales for the en- 
tire country last month was not 
in excess of 15 per cent., even if it 
reached that figure. The industry 
will find encouragement in this 
fact, as a 15 per cent. falling off 
in March would mean a decline of 
not more than that amount for 
the entire first quarter. The Janu- 
ary decline was 18 per cent., that 
of February was around 9 per 
cent. and for the first two months 
the drop was 13 per cent. 

It had been widely estimated at 
the beginning of this year that the 
decline in sales in the first quarter 
would amount to not less than 20 
per cent. and probably would run as 
high as 25 to 30 per cent. It is gen- 
erally believed that the first quar- 
ter will prove to be the poorest for 
the entire year, as compared with 
1929, and if such proves to be the 
case, the industry may look forward 
to a probable 10 to 12 per cent. de- 
cline in the second quarter and a 
drop of not more than 10 per cent. 
the whole year. It is thought 
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DETROIT DEALERS 


CONSIDER SUNDAY 
CLOSING PROPOSAL 


Detroit, Mich., April 15.—At a 
meeting of the Detroit Automobile 
Dealers Association last night plans 
were discussed to carry out Sunday 
closing of all new and used car 
sales rooms and lots in Detroit. 
Most of the dealers are in accord 
regarding closing. Eighty-four of 
the 119 members were present. 

The board of directors was in- 
creased from seven to nine. Bruce 
R. Dedds, Ford dealer, was elected 
president for the ensuing year to 
succeed James Dickson, Buick deal- 
er. 

H. K. Chambers, Chevrolet dealer, 
was elected vice-president; Charles 
Abbott. Hupmobile dealer, secretary, 
and John F. Evans, Chrysler dealer, 
treasurer. Thee are members of 
the board along with John W. Neu- 
mann, Pierce-Arrow; Herbert Buck- 
binder, Buick; Richard A. Cott, 
Studebaker, and Charles P. Brady, 
Oldsmobile. 


FAULKNER VISITS LOS ANGELES 


Los Angeles, April 15.—Roy H. 
Faulkner, vice-president of the 
Auburn Automobile Company, ig in 
this city for a three-week visit. He 
is accompanied by his wife and 
daughter. 
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THE G & O MANUFACTURING CO., 


Yew Haven, Connecticut 


ELCAR-LEVER MOTOR 
MERGER COMPLETED 
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Corporation of Delaware, owner of 
the patent. An eight-inch stroke 
is used in the lever motor and 
much higher gasoline and oil mile- 
age is claimed for the machine. 
Capitalization is 500,000 shares of 
no par common stock, of which 50,- 
000 shares will be sold at $10 a 
Share, it was announced. Stock- 
holders of the Elcar company will 
trade in the outstanding 56,000 no 
par value shares issued by that 
company in the new corporation, 
and the Lever corporation will as- 
sume 100,000 shares of Elcar treas- 
ury stock. Lever will be the con- 
trolling unit, it was _ indicated. 
Lever incorporatores are Ralph S. 
Wheaton, Wheaton, IIll., president; 
James A. Bell, Elkhart. vice-presi- 
dent; Edward A. Jensen, Elkhart: 
Flay B. Sears, president of Elcar. 
and Arthur M. Griffis, Elkhart. 


CONSUMPTION OF CRUDE 
RUBBER GAINS IN MARCH 


15.—Consump- 
of all classes 





New York, April 
tion of crude rubber 
by manufacturers in the United 
States in the month of March is 
estimated at 35.914 long tons, ac- 
cording to statistics compiled by 
the Rubber Manufacturers’ Associa- 
tion. This compares with estimated 
consumption of 32,726 long tons in 
February and 44.730 long tons in 
March, 1929. 

Imports of crude rubber of all 
classes into the United States during 
the month of March totaled 45,430 
long tons, according to estimate is- 
sued by the Rubber Manufacturers’ 
Association. This compares. with 
imports of 43.728 long tons in Feb- 
ruary and with 53,824 long tons in 
March, 1929. 


FAGEOL OPENS NEW PLANT 

Portland, Ore., April 15—J. H. 
Flannigan, president of the Fageol 
Motor Sales Company, stopped off 
in Portland recently to inspect the 
newly enlarged quarters of the local 
branch. Fifty thousand square feet 
have been added, giving the con- 
cern three-fourths of a block. Ex- 
pansion was made that more space 
might be given to the parts depart- 
ment, which will be increased in in- 
ventory $20,000. W. Buckler, who 
recently succeeded R. L. Hardy as 
office manager, and George Merch, 


newly appointed sales manager, 
have provided some new arrange- 
ments in their respective depart- 
ments. } 


HEADS HOOSIER DELEGATION 


Indianapolis, Ind., April 15. 
George P. Torrence, vice-president 
and general manager of the Link 


Belt Company and president of the 

Indianapolis branch of the National 

Metal Trades Association. will head 

the Hoosier delegation attending the 

annual convention of the associa- 

— at New York today and Thurs- 
ay. 


CORRECTION 

In “Sparks” column yesterday it 
was reported that the Cadillac Mo- 
tor Car Company one day last week 
shipped 1,000 sixteen-cylinder Cad- 
illacs to the Uppercu Cadillac Cor- 
poration in New York city. This 
should have read: “The Cadillac 
Motor Car Company last week re- 


ported that it had completed ship- 
ments of 1,000 sixteen-cylinder cars 
to dealers throughout the country. 
The sixteen-cylinder Cadillac num- 
ber 1,000 was shipped to the Upper- 
cu Cadillac Company in New York 
city.” 


‘automobiles 


_— 
- 





N. A.D. A. Adopts Louisville 
Program on Used Cars | 


(Continued 


ed in this program which is being 
sent to all of our more than 300 
local affiliated dealers associations, 
inasmuch as we are recommending 
to them an activity which you have 
carried along so successfully. Every 
month we are clearing a program 
dealing with some phase of the 
automobile situation and this 
month we chose our pattern from 
you.” 

G. H. Ford, 
manager of the 
date of April 2, 
and in part said: 

“We believe it to be one of the 
most concise and simplified reports 
received at this office. So much do 
we think this report to be the type 
that all dealer associations should 
issue that we are reproducing one 
of your current reports and your 
ae port of the entire year of 1929 in| 

ur regular dealer program NO. 8, 
copy of which I believe Mr. Vane 
had mailed to you as of yesterday. 

“There seems to be a growing de- 
mand all over the country for some 
sort of a report on stocks of used 
in dealers’ inventory 
and the general sales of used cars. 
This last item of sales applies more 
to unit numbers’ than it does to 
valuation. As stated in our pro- 
gram, if it is possible to get enough 
associations to show interest in this 
proposition, we ‘will be glad to get 
up a national recap., which 
surely should show a good cross 
section of the used car situation 
and the activity in the used car end 
of the business.” 


assistant general 
N. A. D. A., under 
wrote to Mr. Lea, 


In the N. A. D. A. report No. 8, 
Part 1, used car sales and inven- 


tory reports, it is stated:— 

“N. A. D. A. at this time recom- 
mends to each local association not 
collecting information on local con- 
ditions to consider seriously the 
adoption of some system for the 
collection and distribution of a used 
car information report. For illus- 
tration we are submitting one of 
the monthly reports compiled by the 
Louisville Automobile Dealers’ Asso- 
ciation. 

“The general make-up of this re- 
port is simple and comparatively 
easy to compile. It contains a 
world of information valuable to 
every dealer who will take advan- 
tage of the possibilities of deter- 
mining from this report the existing 
condition in his locality. 

“A few of the possible deductions 


from this report are:- totals, with monthly percentage of 
“1. The number of used cars in loss or gain and percentage on the 
year :— 
STOCK USED AUTOMOBILES 
. eee — 1930 ——— 

No. Cars Value Average Month No. Cars Value Average 

1.114 $306,079.15 $274.75 January 1,527 $448,891.99 293.98 

1.131 323,314.20 285.86 February 1,544 435,520.30 282.08 

1,166 350,233.71 300.37 March 1,527 416,593.86 272.16 

1,166 360,021.86 308.76 April 

1,081 348,037.54 321.96 May 

1,073 357,815.84 333.47 June 

1,101 351,323.62 319.09 July 

1,131 354,278.52 313.24 August 

1,077 344.077.28 319.48 September 

1,105 370,804.92 335.57 October 

1,252 400.576.49 319.02 November 

1.476 440,518.17 298.45 December 

SALES USED AUTOMOBILES 
____. 1929 —_—— —— 1930 ——— 

No. Cars Value Average Month No. Cars Vajie Average 
463 $103,561.47 $223.67 January 535. $125,760.00 $235.06 
469 123,928.11 264.24 February 680 165,799.98 243.82 
738 200 046.20 271.06 March 932 236,024.15 253.24 
888 232,642.84 261.98 April 
971 262,020.35 269.80 May 
895 231,509.55 258.67 June 
844 216,263.47 256.23 July 
884 223,993.62 253.38 August 
757 184,802.69 244.12 September 
637 158,365.54 248.61 October 
506 136.678.04 270.11 November 
521 148,518.36 285.06 December 

STOCK USED AUTOMOBILES 
—— 1928 ———— 1929 

No. Cars Value Average Month No. Cars Value Average 
860 $300,140.00 $349.00 January 1,114 $306,079.15 $274.75, 
953 316.713.44 332.27 February 1,131 323,314.20 286.86 | 
968 318,525.34 329.05 March 1,166 350,233.71 300.37 | 
937 313,701.52 334.79 April 1,166 360,021.86 308.76 
875 302,117.33 346.43 May 1,081 348,037.54 321.96 
833 286,603.13 344.06 June 1,073 357,815.84 333.47 
867 295,133.59 340.40 July 1,101 351,323.62 319.09 
901 320,319.47 355.52 August 1,131 354,278.52 313.24 
911 344,236.77 377.87 September 1,077 344,077.28 319.48 
971 339,298.62 349.43 October 1,105 370,804.82 335.57 

1,072 346,713.37 323.42 November 1,252 400,576.49 319.02 

1,146 328,766.52 286.88 December 1,476 440.518.17 298.45 

SALES USED AUTOMOBILES 
- 1928 ——_— 1929 ——_—_—_ 

No. Cars Value Average Month No. Cars Value Average | 
351 $103,634.43 $295.25 January 463 $103,561.47 $223.67 
452 140,558.14 310.97 February 469 123,928.11 264.24 
629 182,316.51 289.85 March 738 200,046.20 271.06 
734 203 480.88 277.82 April 888 232,642.84 261.98 
829 251,959.47 303.93 May 971 262,020.35 269.84 
781 231,457.11 296.36 June 895 231,509.55 258.67 
827 225,120.13 272.21 July 844 216,263.47 256.23 
703 213,794.60 304.12 August 884 223,993.62 253.38 
659 195,682.78 295.42 September 1757 184,802.69 244.12 | 
606 166,189.75 274.24 Octobe: 637 158,365.54 248.61 
536 155,324.83 289.78 November 506 136,678.04 270.11 
574 143,769.56 250.47 December 521 148,518.36 285.06 | 


from Page 1) 


stock as compared with a like date 
in the past year. 

“2. The reduction or increase of 
used car inventories during the past 
thirty days. 

“3. The increase or decrease in 
unit value of the used car stock 
This reflects the. type and price 
class of the used cars that are sell- 
ing in that locality. 

“4. From the used car sales in 
any month deduct the inventory de- 
crease or add the inventory in- 
crease and the number of used cars 
traded can be determined. This 
figure when compared to new car 
unit sales* will show the ‘trade- 
in big 

This report at the end of 
tha: year will show the months in 
which inventories increased on used 
cars and the months in which they 
decreased—an important point for 
any dealer to know. One month 
(usually December) when showing 
a decrease in inventory value and 
an increased inventory number 
clearly shows the point at which 
the odds and end of the season’s 
trade downs are in the inventory. 
This shows an immediate need of 
a ‘house cleaning’ in the Used Car 
Department. 

“6. From 





this report it is pos- 
sible to know the turnover rate of 
used cars. N. A. D. A: investigation 
proves that a twelve-time turnover 
on used cars is necessary. The 
report being considered enables any 
dealer to know the local average. He 
can secure his own turnover rate 
and with these three known stand- 
ards his managerial decision can 
be made intelligently. 
“7. During the year each dealer 
can watch local developments and 
closely determine his task in order 
to better or to equal the past year’s 
performance. 
“8. General accumulation of used 
inventories means stagnation 
of the local used car market. That 
means that inventories must be 
watched closer or the average dealer 
will find his entire investment 
frozen in used car inventories. That 


car 


means a risk to his borrowing 
power and this can lead to but 
one end. loss. 


In addition to the used car bul- 
letin the Louisville association gets 
out a monthly report of new car 
sales, as follows. showing compara- 
tive sales by each make for the cur- 
rent month and previous year, and 











SPARKS from DETROIT 
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An Automotive Library 


* ¥ * 


Leland Suit to Reopen? 
a 


* * 


Safety in Driving 


* * * 





Fred Kingsbury—Detroit Editor 


———™* 

HERE are rumors going the rounds that several of the 

big motor car manufacturers are going to see that De- 
troit has the best automobile library in the country. There 
is a section devoted to automobile reading matter at the 
Detroit Public Library where a considerable number of 
volumes may be found. However, this is inadequate and 
some of the makers of automobiles want to see that Detroit 
has the best historical library on motor cars and also see 
that it is kept up to date. 

As this is the automobile center of the world, those 
interested feel that every one in Detroit should take a great 
interest in this proposition. The cost of building up such a 
library section would not be great, it is reported, and many 
people could “lend a hand” in the work of getting it started. 











a * ok 
HE two-year-old fight of Henry M. and Wilfred C. 
Leland against Henry Ford and Edsel Ford for 


$6,000,000 judgment is again to be brought before the state 
Supreme Court, if reports are true. 

Counsel for the Lelands said they would file appeal 
papers, following dismissal of the Leland bill of complaint 
against the Fords by a judge in the Circuit Court of Oakland 
county. 

The claims of the Lelands are based on an alleged oral 
agreement between the Lelands and the Fords, when the 
latter purchased the Lincoln Motor Car Company from the 


Lelands. 
* 


oa * 

HERE is no reason why Detroit women drivers should 
not be the best in the country. Through efforts of the 
Federation of Women’s Clubs, Detroit is the first city to 
establish a women’s drivers’ school. The course is spon- 
sored by the Women’s Safety Council, the Police Department, 
the Detroit Federation of Women’s Clubs and the Detroit 

Times, a daily newspaper. 
* ok 

AROLD H. EMMONS, police commissioner of this city, 

was much perturbed the other day over a ruling made 
by the Federal Radio Commission which appeared to limit 
police broadcasting to four minutes in each hour. The radio- 
‘equipped automobiles have been particularly effective in 
putting down crime. However, inquiry at Washington 
brought forth that the new ruling only affects experimental 
stations. 

The radio-equipped police cars in this city cannot be 
distinguished from any other automobiles, and both radio 
'and automobile manufacturers are of the opinion that in a 
short time every large city in the country will have such 
equipment. 

A station and automobiles for use by the Michigan State 
Police have been purchased for this sort of work all over 
the state. 


tk 


* * 


UTOMOBILE men have been showing great interest in 

aircraft during the All-American Aircraft Show being 
held in Detroit this week. At the Municipal Airport, where 
the exposition is being held, there appeared the other after- 
noon a number of General oe officials. They were: 
Alfred P. Sloan, Jr., president; E. Hunt, vice-president ; 
Thomas S. Merrill, secretary; inl M. Crane, technical 
engineer; E. K. Wennerlund, production engineer; A. R. 
Glancy, president of the Oakland Motor Car Company; H. A. 
Brown, general manager of General Motors Corporation of 
Canadas Fokker aircraft officials accompanying them were 
Anthony H. G. Fokker, W. T. Whalen and Capt. E. V. 
| Rickenbacker. 

* 


| (.. FRED W. GREEN of Michigan believes in patroniz- 
ing home industry. The other day a delegation from 
the Michigan Lumber Dealers’ Association journeyed to Lan- 
sing, the state capital, to call on the chief executive. 

It seems that $6,000,000 will be spent on an institutional 
building program this year, and they wanted to know all 
about it. The governor told them that Michigan labor and 
Michigan capital will be used. He said that contracts will 
be awarded to the lowest bidders, but that he is advising 
them that local labor must be used wherever possible and 
that materials should be obtained from within the state. 
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Centrifugal Superchargers 








Automotive Daily News is pleased to 
installment of a paper covering a study of centrifugal superchargers 
which was presented at the meeting of the Society of Automotive 
Engineers held last week in Detroit in connection with the National 
Air Shew. The paper was prepared by Sanford A. Moss of the Thom- 
son research laboratory of General Electric Company. 


present herewith the third 











Built-in geared centrifugal supercharger used on the Pratt 


& Whitney 
DESIGN OF THE BUILT-IN 
SUPERCHARGER: When the 


supercharger is built in directly as 
a part of the engine, of course it is 
required that the engine be espe- 
cially designed so that the super- 


charger properly fits. Many en- 
gines are expressly so designed 
from the beginnig to secure *he 
benefits of supercharging. In other 
cases, engines initially operated 
without superchargers have been 
redesigned so as to add a super- 


charger, which has proved to be a 
comparatively easy matter. 

In these supercharged engines 
there is a group of gears which 
serves for the magnetos, starter, oil 
pump, generator, etc., and an addi- 
tional gear or two for the super- 
charger is taken off this train. 

In most cases, two pairs of gears 
are used to get the complete super- 
charger gear ratio which varies be- 
tween 7 to 1 and 14 to 1 

The supercharger impeller is de- 
signed so as to have exceedingly low 
inertia. Nevertheless, the accelera- 
tion and deceleration of the impel- 
lers as the engine is started and 
stopped, involve some gear stresses 
In most cases, the gears easily stand 


this stress. However, in some cases 
for the higher gear ratios, it is 
thought desirable to install a few 


disks and a spring constituting an 
automatic slipping clutch. This is 
so set up as to operate without 
slipping during full speed opera- 
tion, but so as to slip a little bit 
during starting and stopping. 

The caSing in which the impeller 
rotates and the diffuser beyond the 
impeller are formed. by the engine 


castings. This has involved no dif- 
ficulty in the engine design and 
comparatively little increase’ in 


La France-Republic Spring Suspension 





One of the new trends introduced 
in the Model F-2 by the La France- 
Republic Corporation is the floating 
contact type of rear springs shown 
above. In this design the rear 


| taken 


ies ceil 


Wasp Engine 


weight. The diffuser leads into an 
annular passage, from which are 
led pipes to the inlet valves of the 
various cylinders. Figure 1 sihaws 
an exploded view of the super- 
charger arrangement originally used 
in the Pratt & Whitney Wasp and 
Hornet engines, which is_ typical. 
Diffusers are made with and with- 
out vanes. 

The carburetor arrangement in 
supercharged engines is very sim- 
ple, there being but a single path 
from atmosphere to the inlet of the 
supercharger impeller. In most 
cases there is a single barrel car- 
buretor. In some cases, however, 
the diameter of a single barrel to 
handle the air volume would be un- 
duly great and a double barrel car- 
buretor is then used. However, the 
two barrels of the carburetor are 
directly connected to each other 
with a common inlet and discharge. 
There is none of the complication of 
separate paths through independent 
carburetor barrels to separate banks 
of engine cylinders, as often occurs 
with unsupercharged engines. It is 
usually desirable to have a hot spot 
or heater connected with the ex- 
haust between the carburetor and 
the supercharger inlet to avoid dif- 
ficulty with ice from the gasoline 
vaporization in cold weather. The 
ordinary type of carburetor throt- 
tle is used in the passage between 
the carburetor and the super- 
charger inlet and this furnishes the 
entire supercharger regulating ar- 
rangement. 

In making the layout of a super- 
charger built into the engine, draw- 
ings pass back and forth between 
the engineering divisions of the 
engine manufacturer and the super- 
charger manufacturer, and succes- 


| spring leaves, all of the drive being 


through the husky radius 
rods. The ends of the main springs 
are absolutely free. This type of 
design has many advantages. It 


| eliminates chackles, spring bolts and | 
| bushings. 


It also does away with 


| fectly 


{sive changes are made until there 
| is finally achieved a design which 
| fits into the engine easily and gives 
| minimum expense in manufacture, 
| but which at the same time oper- 


| ates with proper efficiency from the 


point of view of the supercharger 
| specialists. They take entire re- 
sponsibility for the air passages 
from carburetor inlet to inlet valve 
housing. 

A characteristic which has en- 
| abled turbine machinery of all kinds | 
to displace reciprocating machinery 


|is the comparative size for a given 
| duty. > 
| pletely eliminated reciprocating en- 


Steam turbines have com- 


gines as prime movers for power 
plants, because their weight and 
space are vastly less. The centrifu- 
gal compressor shares this char- 
acteristic common to all turbine 
apparatus and gives an outfit which 
will compress a given amount of 
air with very much less bulk than 
any other method of performing the 
same service. This is particularly 
true wien the centrifugal compres- 
sor is built. into the engine, as has 
just been described. 

One of the essential character- 
istics which is possessed by turbine 
machinery, including the centrifugal 
compressor, which assists in its 
compact design, is the fact that | 
since the only moving parts are per- | 
balanced rotating wheels,:| 
very much higher speeds are pos- 
sible than with reciprocating ma- 
chinery. It is of course imperative | 
that exact knowledge be available 
for computation of the stresses set 
up by the speeds used and that the 
rotating parts be properly designed 
to withstand the stresses with per- 
fect safety. The selection of mate- | 
rial, heat treatment and inspection | 
must be carefully attended to. When | 
such items are competently handled, | 
the high rotative speeds used in 
supercharge work given an impor- 
tant advantage. As would be ex- 
pected, airplane. supercharger im- 
pellers constructed under the super- 
vision of a proper staff of engineers, 
mathematicians and metallurgists 
have never failed in service. 

The material used for the impel- 
lers mentioned in the present paper 
is a heat-treated forging of alumi- 
num alloy. These impellers are 
forged as nearly as possible into 
final shape, and milled out of this | 
solid forging by special machinery, 
so as to give proper thickness of | 
blade. The heat treating and aging | 
processes are jnterspersed with the 
manufacturing processes in the most 
convenient way. 

(To be continued.) 


METAL ASS’N MEETS TODAY 
New York, April 15.—The Na-| 
tional Metal Trades Association will | 
hold its convention at the Hotel 
Astor, here, April 16 and 17. A pre- 
liminary conference of secretaries | 
was held yesterday and today at 
the same place. } 


| 
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points. From an operating stand- 
point, this new design rmits the! 
springs to function exclusively for | 
load cushioning; it increases spring | 
efficiency; it practically does away | 
with spring breakage; it eliminates | 
'a combination of twisting frame} 


spring brackets float on the main} the necessity of lubrication at these! stresses. 


Binks Adds Big Four 
Spraying Equipment 


The Binks Manufacturing 
pany, 3114-40 Carroll Ave., Chicago, 
manufacturers of all types of spray 
equipment, announces a new prod- 
uct, the Binks Big Four. 

The big four, which operates from 
the engine of any automobile, truck 
or tractor, consists of four separate 
interchangeable products, any one 
of which can be easily attached to 
the air hose connection without the 
use of the other three. The group 
comprises the No. 33 spray gun; No. 


160, oil gun; No. 161, car washer, 
and a No.. 163, tire chuck. 

By simply removing two _ spark 
plugs from the cylinders of the mo- 
tor, inserting the two Auto Power 
Air Pressure Valves, each one of 
which is attached to three feet of 
air hose jointly connected to the 


main air hose by a “Y" connection, 
and the motor started, you are 
ready to inflate your tires with the 
air chuck; spray any kind of paint 
or lacquer with No. 33 gun;. lubri- 


Com- | 


, cate, oil and clean by pressure any 
| part of mechanical apparatus with 
| the No. 160 oil gun; or wash by pres- 
| Sure automobiles and other objects 
with the No. 161 car washing gun. 
The. main air hose comprises twenty- 
eight lineal feet of durable material 
hose. 

The No. 33 gun gives a-perfectly 
atomized flat spray of five-inch 
width and has a non-leakable, pat- 
ented all-steel quart size material 
pressure container. 

The No. 160 oil gun not only serves 
its main purpose in lubricating 
springs and all parts of mechanical 
apparatus, but is also used as an 
engine and chassis cleaner. It als@ 
eliminates ‘a fire hazard by operat- 
ing from an inclosed cup gun and 
not fed by an open container. 

The No. 161 car-washing gun is 
constructed entirely of brass and 
has an adjustable nozzle and stan- 
dard connections for city water 
lines. The pressure furnished by 
the motor, while more than enough 
for washing operations, boosts the 
water line pressure and gives an 
effective stream of water. 

The air chuck is of standard size 
and will inflate any tire. 








Why 
Studebaker 


is known as 
America’s 
Friendliest 
- Factory 


Studebaker dealers enter into no 
contracts for specified quantities of 
cars. There are no “commitments.” 


Studebaker dealers are protected 
against losses due to price reduc- 
tions, Studebaker pioneered this | 
policy 


If it becomes necessary to can- 


| cel a contract, car and parts stocks 


are repurchased 1 
Studebaker 
Studebaker's 


dealers benefit by 
nationally advertised 
Used Car Pledge—another impor- 
tant form of dealer assistance 
pioneered by Studebaker. 


Studebaker dealers benefit by 
Studebaker’s factory participation 
in the Highway Safety Plan, pro- 
viding for the destruction of old 
cars 


The Studebaker 
a single overhead, covers not only 
a complete line of Six and Eight 
cylinder motor cars, priced from 
$895 to $2575, but also Ambu- 
lances, Funeral Cars and Commer- 
cial Cars 


Franchise, with 


Studebaker provides Budgeting , 
and Accounting assistance, Sales | 
and Service Training Courses, a | 
workable Flat Fate Shop Plan and 
a comprehensive Retail and Whole- 
sale Finance Plan. 

| 


Studebaker supports its dealers 
with one of the most powerful, 
diversified and effective advertis- 
ing and publicity programs in the 


industry Magazines, newspapers, 
radio and direct-mail are al! util- | 
ized heavily. 


These are the tangible evi- | 
dences of Studebaker friend- | 
liness. These are the reasons 
why, month after month, the 
list of Studebaker dealers 
grows longer, with few miss- | 
ing names. ° 


inaugurating 


icies 


constantly 


' For fifteen years, 
Studebaker has been 


pol- 


to protect 


dealers’ profits, to 
help them make 
more money ... its 
ageressive attitude 


s also reflected in 


engineering policies, 
emphasized today, 
by Studebaker’s 
three great lines of 
seasoned eights. By 
the cooperation it is 


render- 


ing in sales, service, 
advertising, budget 
control, etc., Stude- 
baker fully merits 
its title ..... 


America’s 


Frien 


dliest 


Factory 
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Waiting 


EPORTS from the Pittsburgh steel district have prices 





B aily News 


WARM WEATHER AIDS 
INDIANA CAR SALES 


(Continued from Page 1) 


the business here the situation 
was little changed from a wee 





ago, most factories operating on 
| practically the same schedules as 
| at the beginning of April. 
| The Marmon company reported 
| public acceptance of the new moae 
Roosevelt as highly satisfactory. 
The new model was withheld from 
the market early in the year and is 





tions, 
| handicapped by 





just now making its first real bid 
for favor in the cheaper straight- 
eight division. 

Stutz officials here gave out the 
| information that unfilled orders at 
|the factory are the highest since 
last summer and that working 





| . 
| until five cars a day will be leaving 
| the line within a short time. 

| Shipments of the big Duesenberg 
|eight were unusually good during 
|the last week, twelve cars having 
| left the factory in two days. Opera- 
it was said, were somewhat 
a shortage of 
motor parts, which are sent for to 
the Lycoming plants for assembly 


Accessories plants in this area are 
keeping the operations timed ac- 
cording to the demand from motor 
car makers. 


weak and the industry operating at from 70 to 75 per) 
cent. of its capacity. One of the first indications of a re-| NEWARK A. T. A. NAMES 


turning flow of normal business after the cataclysm of last} 
fall was a steady influx of orders to the steel people early | 


in the year. The production rate in the steel plants rose 
steadily during January and reached as high as 80 per cent. 
of capacity. It was hoped that when the automotive indus- 
try began ordering for its spring business, the steel plants 
might reach a very nearly normal rate of operation. 

So far this hope has not been realized. Ford has recently 
been placing heavy orders, but the rest of the industry has 
been holding back and buying from hand to mouth. Caution 
seems to be the watchword all along the line this spring. 
Automobile dealers, in common with most other retail mer- 
chants, are buying cautiously. The factories are also being 


extremely careful in placing commitments for raw materials, | 


parts and equipment. This naturally slows up the producers 
of steel and other materials. 

If retail buyers were to adopt the same attitude of wait- 
ing, business would run along on its present level. The hope 
at the present moment is for a really brisk buying period 
in the automotive field. February sales we know were only 
about 8 per cent. below the mark set last year, which was 
the all-time record for the month. March sales figures have 
just begun to trickle in. Five states have been received up 
to this writing and the 1930 total for the quintet is only 
about 3 per cent. under the record level of 1929. If returns 
from the rest of the states for March maintain this pace, 
we may be assured that the 1930 buying season is normally 
prosperous. 

There is, however, a real possibility that with spring 
buying hitting a better stride than many of us thought 
possible, there may be a temporary shortage of cars in 
certain classes. Some dealers who have not ordered 
enough cars may not be able to meet the demand for 
certain models. 


Newspaper Advertising 
WENTY-THREE companies manufacturing motor cars 
and trucks spent $64,245,000 in newspaper advertising 
in 1929, according to the Bureau of Advertising of the 
American Newspaper Publishers Association. This was the 
largest expenditure made by any industry for this form of 
publicity. 

Just how profitable advertising in newspapers may be 
is to be judged by the volume of business achieved by the 


automotive industry when it was making this record ex-| 


penditure for advertising. 

As a matter of fact the modern idea in advertising has 
been built up by the automotive industry. From the very 
beginning of its history as a business, this industry of ours 
has gone in heavily for advertising. The advertising sales- 
man may well add, “and now look at the dern thing.” 

Advertising has carried the automotive industry through 
its formative period, when engineering difficulties were the 
chief problem, into the present era when sales are the chief 
worry. By that we mean when the problem of getting sales 
on a more efficient basis is the industry’s ever-present prob- 
lem. It is perfectly obvious that in the era of the sales prob- 


lem, advertising is going to be an even more important} 
| 


function of the industry. 


OW is the time for all good men to come to the aid of | 


the census takers. And when the honorable gatherer 
of information asks you whether you have a radio and a car 
and various other personal perquisities, do not scorn him as 
an impudent meddler. 
curious Census Bureau has instructed him. 


He is merely doing his duty as a) 


COMMITTEES FOR 1930) 


Newark, N. J., April 15.—Edward | 
J. Foley, president of the Newark | 
| Automobile Trade Association, has | 


l|appointed the following 
|}committees for 1930-1931:— 


Executive—Edward J. Foley, pres- 
ident: Alfred M. de Cozen, Robert 
M. Hillas, vice-presidents; Joseph 
C. Bell, treasurer: Glenn W. Tis- 
dale, secretary; Clarence E. Fisher, 
Horace A. Bonnell. Jacob W. Mason 
and William L. Mallon, past presi- 
dents. 

Membership—William G. Toland, 
chairman; John E. Skehan, Lau- 


rence C. Ward, Edward Elin, Carl | 


W. Bush. 

Auditing—Glenn W’-Tisdale, chair- 
|}man; John C. Chadwick, Robert M. 
| Hillas, Daniel A. Leary. 
Grievance—Clarence E. Fisher, 
chairman; Robert M. Hillas, Joseph 
C. Bell, William L. Mallon. 

Legislative—William L. Mallon, 
chairman; Clarence E. Fisher, Ira 
C. Jones, Alfred E. Fisler, David E. 
Lane, Daniel A. Leary. 

Golf—Munn M. Dodd, chairman; 
Alfred de Cozen, John E. Skehan, 


Edward B. Mason, Laurence C. 
Ward, Glenn W. Tisdale. 
Progress—-David E. Lane, chair- 


mban? Harry Lippe, George Bade- 
nock. 


C. Jones, trustee. 


BULLARD WILL EXTEND 
NEW PROCESS TO TRADE 


Boston, April 15—The Bullard 
Company has notified its stockhold- 
ers of purpose of extending to the 
general trade the privilege of using 
the Bullard-Dunn process for the 
removal of scales, oxides and other 


foreign matter from metal surfaces. 
It is the intention of the company 
to permit the use of this process on 
the basis of a license and royalty 
fee, based on electric current re- 


quirements of the work to be per- 


formed. 


The Automotive Daily News car- | 


ried a complete descrinvtion of this 
process in the issue of March 26. 











APRIL 
12-27—Milan, Italy. Italian Internationa) 
Automobile Show. 
24-25—Cleveland, O. National 

Association meeting 
28-May 3—Hendersen, N. C. 
Show. 


MAY 


1-10—Melbourne, Australia. 
Motor Show. 
8—New York.. Society of Automotive 
Engineers, aeronautic meeting. 
N. J. American So- 


Petroleum 


Automobile 


Internationa) 


23-27—Atlantic City, 


ciety for Testing Materials annua) 
meeting 

25-29—French Lick Springs, Ind. Society | 
of Automotive Engineers’ summer 
meeting. 

29-July 13—Posen, Poland. International 


Motor and Transport Show 


JUNE 
2-12—Paris, France. A.wtomobile Salon | 
16-25—London, England. Olympia Motor | 
Show. 
NOVEMBER 


- 
10-14—Cleveland, 0. Motor and Equipment 
Association Show 


17-22—Cleveland, O. National Standard 
Parts Associtaion Show 
DECEMBER 
6-17—Brussels, Belgium. Automobile Ex- 


hibition. 


forces are gradually being increased | 


standing | 


Finance—Edward J. Foley, presi- | 
dent; Joseph C. Bell, treasurer; Ira | 


COMING EVENTS | 


80—Indian«polis, Ind. Automobile Race. | 





CAR SALES HOLD 
UP WELL IN MARCH 


(Continued from Page 1) 


that the showing of the last six 
months will practically equa] that 
f the corresponding period of 1929. 
Among the first sixteen states to 


'N. Y. MERCHANTS PLAN 
1930 GOLF ACTIVITIES 


New York, April 15.—All arrange- 
| ments for the 1930 gold activities 
of the Automobile Merchants’ Asso- 
| ciation of New York, Inc., have 
|been completed. The first tourna- | 
|}ment of the season will be held at}|o 
the as Golf Club, Yonkers, 
)on Tuesday, April 22, anda large/report, at least two showed in- 
attendance is anticipated. _. | creases over a year ago. Wisconsin 
The golf committee. with Chair- | set up a gain of 66 per cent. over 
man C. H. Larson of the Cutting| March, 1929; 101 per cent. over 
|Larson Company; Vice-Chairman/ February and 30 per cent. in the 
oe ftom of Fred J. Ryan, Inc.; | first three months over the corre- 
eo geo of Graham-Paige| sponding period of 1929. Complete 
| New York city Corporation, and | Wisconsin figures appear in this 
| A. G. Southworth of Glidden Buick | jssye. North Dakota also showed a 
|Company, have purchased attrac-/| gain over last year, the March sales 
jtive prizes for the opening event, | totaling 1,186, as compared with 940, 
}and are arranging a most interest-|g gain of 246, or about 25 per cent 
ing program. . aon ; 
|_ For the past six years these tour-| 5 Ford’s — cr of the total 
naments, which are held in the! — ane e first sixteen states 
‘form of seven monthly one day| WS Slightly lower than in the 
|tournaments, from April to Octo-| S@#me — in February, amount- 
|ber inclusive, have been an out-| ims to 40 per cent., as against 41 
|standing activity of the associa-| Per cent. in the preceding month, 
| tion. | and 30 per cent. in March, 1929. 
| | The Ford registrations were 
25,622, as against 16,648 in Febru- 
ary and 21,737 a year ago. 
Chevrolet accounted for 16,418 
| cars, or 25.6 per cent. of the total, 
as against 10,527, or 25.7 per cent., 
| partment of Commerce by prac-' in February, and 16,303, or 22.4 per 
| tically all manufacturers in the in- | cent. a year ago. 

| dustry, totaled 91 pieces of motor; This left 21,896 cars for the rest 
| equipment and 44,168 of hand types, of the industry, as against 13,645 
|as compared with 82 of motor and |in February, a gain of 8,251, or 60 
| 47,096 of hand types in the previ- | per cent., and comparing with 
ous month. 34,503 a year ago. 3 





FIRE APPARATUS SHIPMENTS | 
Washington, April 15.—Shipments 
|of fire extinguishing apparatus dur- 
|}ing March as reported to the De- 
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16 points they need 
not remember to 
lubricate 


A relatively large proportion of car- 


owners grease their own cars—most- 
times too seldom for your peace of mind. 
They even neglect to press the lever on 


one-shot systems. 


Rubber Shock 


™ ; 
lutely no attention—no grease—no ad- 


Insulators need abso-* 


justment. 


Road and torque shocks are cushioned. 
No squeaks or clicks. No service ex- 
pense. These are important sales ad- 


vantages for your car. 
Rubber Shock Insulators are standard 


equipment on the cars whose emblems: 
appear at the left. 


RUBBER SHOCK INSULATOR 
CORPORATION 







MPERIAL 


\) es! 
‘ LUZ a BRIDGEPORT, CONNECTICUT 


Rubber 
Bio ernie 





Cram ComPany im 
cin business 


forYour Safety 
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UP 30% IN FIRST 
QUARTER OF YEAR 


Increase of 101% in 
Registrations Over 
February 


EW YORK, April 15.— 

Not waiting for spring 
to get fully under way, the 
heavy new passenger-car-buy- 
ing season opened with a rush 
in Wisconsin in March, with 
registrations showing a 101 
per cent. increase over Feb- 
ruary, and 66 per cent. over 
March, 1929, according to the 
complete registration figures 
received for that state. 

New car sales in that state, as in- 
dicated by the actual registrations, 
were 8,903, as compared with 4,423 
in February, a gain of 4,480, and 
with 5,345 in March, 1929, an in- 
crease of 3,558. 

Such news as this brings cheer to 
the automotive industry and indi- 
cates that a big spring demand for 
cars awaits the dealer who is on 
the job. 


Wisconsin March New Car Sales 66% Above Year Ago 














MOOS 6.6 v bveweses 202 180 110/ trations in Wisconsin for the first {Franklin .... 26 21 5 | 
ELUGSON 2.005005. 150 145 73) quarter of the current year, as com- | Peerless 17 20 ++ | DURANT OF CANADA 
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|Plymouth ......... 128 90 47| riod of 1929, with the gains indi-|Gardner .... 9 10 os | 
ee eee 126 69 64 | cated: | Lincoln ..... 9 4 5 | 
Oakland ........., 124 58 51 1930 1929 Gains | Jordan ...... 7 4 3| Montreal, April 15—Although do- 
Studebaker ....... 114 108 49 oh ce ha 6,601 4,208 zi | Miscell sees s an +» |mestic business is holding up ex- 
Whippet .......... 100 316 By Soa arg = “ar “ot :111 | Miscellaneous a __‘' | tremely well this year, Durant Mo- 
- lle ao EeeS Ae = a 59 | Essex aa 929 - Totals 17.733 13,619 +4,114| tors of Canada has found it neces- 
8 eS aoe 85 90 37 | Buick ....... 503 495 8 — AS rat | SAY to scale down production in 
Hupmobile ....... 54 19 =~ 26 ew ol seit ert — cae “te onaaiien bas ge Not! keeping with the experience this 
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Willys-Knight ce a 57 8 | Witivs 373 . : “ |is concerned, the company’s sales 
PNET, 3 6806644089 26 17 11 Plymouth oe 249 237 $ ADDS i6 NEW BUSES are closely comparable to those of a 
Marmon ce esvccees = 10 15 | Studebaker ’ 293 293 5 year ago. , 
REO oe eeeeseeeees 20 14 14 Oakland ...¥ 212 160 52 Newark, N. J., April 15.—Inter- All export markets have fallen off 
La Salle .......... 4 at Il! Durant ..... 205 145 ..|state bus service of the Frank | badly, however, and it is in this di- 
Pierce-ATrowW ..... 13 1 17 Whippet .... 195 481 .. |Martz Coach Company, which uses} vision that Durant is feeling the 
Cadillac .......+.. 11 4 >|Graham .... 188 209 .. | the Public Service Terminal, will be | contraction. At the present time 
Franklin ......... 11 2 | De Soto..... 186 267 ..|inereased this month by sixteen | production schedule at the Leaside, 
Peerless ...-+++++. 7 6 6) Hupmobile .. 125 103 22/new buses, made by the White/Ont., plant is only about one-third 
Gardner .......... 6 4 2/ Erskine ..... 110 42 68 | Company of Cleveland, it is an-|of this time last year, the working 
Cord .....++. a -- | Packard ..... 94 52 42; nounced by the Martz Company.| force has been similarly reduced. 
FOEUGR oc icc teenies 4 3. Marquette .. 86 2 The line operates four buses daily | Results for the first three months 
Viking ........00. 3 3) Marmon : 55 17 38 through this cfty to New York,! have not yet been compiled, but for 
Black Hawk ...... 1 . ee eee 52 36 16 | Cleveland, Detroit and intermedi-|the month of January alone (al- 
Lincoln oe 1 2 2| Willys-Knight §2 111 .. |ate points. One of the sixteen new, ways a red month) the loss was 
NE oa bs ou hg) wis 1 5 2) AUDUIT. .ac< 41 38 3!buses is a club coach, fitted with smaller than one year earlier, and 
Miscellaneous ..... 13 51 43 | Pierce-Arrow 39 15 24 tapestry overstuffed divans and/it is hoped that February and 
Totals............ 8,9035,345 4,423}| La Salle 35 23 2\arm-chairs, a writing desk, radio| March figures will not compare too 
Following are the new car regis- Cadillac 26 28 -- 'and other de luxe equipment. ‘unfavorably. 


This heavy March total brought | 
the registrations for the first three | 


months of 1930 to 17,733, as com- 
pared with 13,619 in the correspond- 
ing period of last year, an increase 
of 4,114, equivalent to 30 per cent. 

While this increase in Wiscon- 
sin last month should not be 
taken to mean that similar gains 
can be expected from other states, 
it is highly encouraging and wiil 
help offset losses in other parts 
of the country. Thus far indica- 
tions are that the decline in 
March in new car sales from a 
year ago was around 10 per cent., 
or about the same as the decline 
in February and comparing with 
an 18 per cent. falling off in Jan- 
uary. Wisconsin, therefore, is 
making a better showing by far 
than the country as a whole. 





The increase in March sales was | 
not due alone to the gains by Ford | 


and Chevrolet, as has be en the case 


in so many instances where regis- | 


trations have exceeded or held close 


to the levels of a year ago. Practi- | 


cally the entire list of cars set up} 


gains in that state over March, 1929, | 


and also in the first quarter over 
the similar period of last year. 


Ford and Chevrolet naturally! 
made the largest increases, for these | 


two makes of cars are, in all parts} 


of the country, accounting for a| 


substantially larger proportion of 


| 
} 
| 
| 
| 
| 
| 
! 


the total business than was the| 


case in 1929. Ford registrations in 
March in Wisconsin were_ 3,349, as 


against 1,450 a year ago, an increase | 


| 


of more than 100 per cent. while} 


Chevrolet sales were 2,433, as against 


1,234, a gain of also more than 100) 


per cent. 

Among the other leading sellers 
Pontiac, Oldsmobile, Buick, Nash, 
Dodge, Hudson, Plymouth, Chrys- 
ler, Oakland and Studebaker. es- 
tablished gains over a year ago. 
Among the other makes to show 
increases were De Soto, Durant, 
Hupmobile, Erskine, Packard, Au- 
burn, Marmon, Reo, La_ Salle, 
Pierce-Arrow, Cadillac, Franklin, 
Peerless and Gardner. 

Practically all the makes of cars 
also made gains in March over the 
preceding month, Ford and Chev- 
rolet leading. 

For the first three months of the 
current year a large number of 
cars showed increases in registra- 
tions, as compared with the corre- 
sponding period of last year. Ford's 
registrations for the first quarter 
were 6.601, as against 4,208 a year 
ago, a gain of 1,393, while Chev- 
roiet registered 4,757, as against 
2,646, a gain of 2,111. Other makes 
to set up gains in the quarter were 
Buick, Oldsmobile, Chrysler, Ply- 
mouth, Oakland, Hupmobile, Ers- 
kine, Packard, Marmon, Reo, Au- 


burn, Pierce-Arrow, La Salle, Frank- |. 


lin, Lincoln and Jordan. 

Following are the new car regis- 
trations in Wisconsin in March, as 
compared with the corresponding 
month of last year and with Feb- 
ruary, 1930: 

March,March,Feb., 
1930 1299 1930 


aa cc als 3,349 1,450 1,694 
Chevrolet ......... 2,483 1,234 1,178 
WOES ~. oc cic ccces 368 336 207 
tase Se: a oe 
Oldsmobile ....... 236 195 99 
a aera 235 174 # 109 


Ae 218 200 109 








QUEENS BLVD. AND HAROLD AVE. 





—_—— 





| nize 





Cars Built for SPEED > 


Must Provide 


SAFETY — !!! 


Demonstrations are made today for times greater than possible with 
speed. Advertisements are written foot pressure. 
claiming speeds of from 75 to 90 This system of using vacuum 
miles an hour—speed limits are power furnished by the engine 
being raised or taken offaltogether. takes all effort from the driver 
Drivers, dealers and manufac- although the amount of brake grip 
turers realize that with increased _ is still regulated by the distance the 
speed there must be corresponding pedal is depressed. 


control. The B-K Vacuum System B-K Vacuum Systems are made 

of Brake Control brings safety to to fit every car and every kind of 

modern motoring. brakes. No changes are necessary 
Depressing the pedal brings a __ for installation. 

rush of power to the brakes many Write for facts and figures. 


BRAGG-KLIESRATH CORPORATION 


(Division of Bendix Aviation Corporation) 


LONG ISLAND CITY, NEW YORK 
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P o Kg I t and Accessories 
Appointed i a i: 
inte b 
L=} 
ppo ; ‘ : 2 
5 : 2 s\FS glitz 3 : 
© c=] U cry te M iep of te 
INDIANA NAME AND r=] a St P EB. = ak Siue = ‘ Py Fy 3 
Studebaker-Erskine — Hoover &| MODEL 3 ted 42 Bt oa : 5 Bl os g 38/8 le e Bl z = 
Johnston, Rensselaer; Theodore 4 = 3° P 33 = s8 ) Se | az $ te Es = 8 & 5 E g 3s 
Sedgewick, Hagerstown. = r=] = = ro} | © a & Pe aa 
Graham - Paige — Lyons Motor eS a" 2] oO | mo - DM Ru [-2) mes * DM - Zk 4] um x i-°) 
Sales Sales, Logansport; Johnson & ‘ . 
Biser, West Lebanon; John B. Folk, | Auburn 8-95 |Ste —|K-8 Ele | Cha USL | Mot-M Cas | GR —|Mur Ind |Ind — [*Gla | Bale Bale | Day Lov 
Williamsport. ‘ Auburn 6-85 Ste —1|K-S Ele | Cha USL | Mot-M Cas | — — | Mur Ind |Ind — |*Kel | Balc Balc | Day Lov 
vg «wet ei ae, a Auburn 125 | Ste —|K-S Ele | Cha USL | Mot-M Cas | GR — {Mur Ind |Ind_ — |*Gla| Bale Balc | Day _Lov 
; r - ———— - amon cecapeis sis &. acetal Bl «xia ; a : 
pany, Seymour; Auburn Evansville Blackhawk 6 | Ste Borg | Mot-M DR | Cha Pre | Mot-M Cas | Lin Lin | Val Ind | Ind Kok | — | Buck Buck | K-H — 
Motor Company, Evansville; Auburn | Blackhawk 8 | Ste Borg | Mot-M DR | Cha Pre | Mot-M Cas | Lin Lin | Val Ind | Ind Kok | — | Buck Buck | K-H v 
Holmes Motor Company, Lafayette. | Buick 40 q a) 6S I 0 ee | Ex | AC Yes | Tern Tern | Duc DR | DR —|— | — — | K-H hee 
IOWA Buick 50 |AC —1/K-8 Her | AC Ex | AC Yes | Tern Tern |Duc DR |DR —/— |— — |  & - 
Studebaker - Erskine — Housman | Buick 60 |AC -—|K-S_ Her | AC fx | AC Yes | Tern Tern |Duc DR|DR —/— j— —(|¥K- ne 
Motor Sales, + ae ape Sun; Van A.| Cadillac | AC Jag | Nag DR | AC Ex | AC Cas | Tern Tern | Duc Own | Hal DR |*Kel | USE USE | K-H Vv 
Barmon, Des Moines. ——— a he . oe - — ae eo ae won 
Graham-Paige—George E, Pew Chevrolet ; AC |}— oODR|AC *Wwil | Safe T | Fis" | Duc i Loe |*O au el | ISGW Hie 
Company, Merrill. | . Chrysler 80 | AC Ster | Mot-M_ Ele | AC Wil | Mot-M Cas | AWS AWS | Duc *Hal |*Hal Per |— | 
Hupmobile—Earl's Service Shop,| Chrysler 77 |NE —/ Mot-M Ele | AC Wil | Mot-M Cas | AWS AWS | Duc *Hal | Hal Per|— |NM NM | — Lov 
Storm Lake. Chrysler 70 ae. = re Ele | AC Wil | Mot-M Cas | AWS AWS | Duc “Hal | Hal Per{|— |NM NM | — Lov 
rar gee Spe ge mn Ee a ee Ele | AC — | Mot-M Cas | — — {Duce —|Hal —|— |— —|— — 
Creston; A. T. Underhill, Ocheye- ct income Fe x. Be aod | si Hal = he Yar OW tae 
dan; Esser Implement Company, De Soto 6 | NE — | Mot-M Sha | AC Wi | — —/|— — ! Due a ¥ ves | MotoW Lov 
Whittemore; Roy ees. oe at De Soto 8 | — — |Mot-M — | AC Wil | Mot-M — | — —|Duc Hal|Hal —|— | Yes es | : 
Rontas; 1. lL. Mcintosh, Sums) | beise Six | NE —|Mo-M NE | 40  °x©a "Mot-M —|(— =—j- ae) 6 Tae ov 
Minglin Auto Company, Auburn. | noase Senter ¢ |NE — | Mot-M NE|)Cha Wil| Mota — |GR  GRj— ‘Ind "Hal —|— | Yes Yes | — Lov 
KANSAS Dodge DD |NE —| Yes —j|Cha Wil !Mot-m — | — —(= fel~ min bie. Tein Lov 
Nash—Carl A. E. Johnson. Dwight. | nodge 8 |NE — | Yes — | AC Wil | Mot-M . — | — —|— Hal|— —|— |Yes Yes |— Lov 
Hupmobile — Herbert Boxberger, | ——-——— t = ‘a e.. : _—_— = —— raat 
Russel! Durant 6-14 | NE No | Mot-M_ Ele | AC USL | Yes No | — — |= Cor | | br 
"KENTUCKY Durant 6-17 | NE No | Mot-M Ele | AC USL | Yes DR | — —|— Cor | — —j|— |— —|— — 
: erski itzpatrick | Elear 6-75 | Ste | — | Mot-M Sha | Cha USL | Mot-M Cas | — — | Mur Hal | Hal —|— | Ste Ste | K-H a 
Studebaker-Erskine — Fitzpatrick | a | A | L ai | Ste | KH Gas 
& Sons, Mount Sterling; R. M.| Elear 8-95 | Ste = — | Mot-M Sha | Cha USL | Mot-M Cas = = ane on on = -~ lm fies yo 
Blackerby, Standford. , Elear 8-96 | Ste Borg | Mot-M Sha | Cha USL | Mot-M Cas | — 9 ” ios =|\—~ tee male oon 
Graham-Paige—Big Sandy Auto| Elear 8-130 | Ste Borg | Mot-M Sha-.! Cha USL | Mot-M Cas ; — — | Mur a | | 8 Ste | Yes Gab 
Company, Paintville. po Elcar 140 | Ste Borg | Mot-M Sha Cha USL ! Mot-M Cas} Yes —|Mur Hal Hal —|— | ie | 
Hupmobile—J. W. Adams, ack~ Essex 6 ‘ a arenes Th Ple i AQ eit | Mc a _— rag yoo oma egw ie JB | Yes ao | mom | Own. Own | Motow Mon 
son; W. B. Denny Motor Company, eee ee: | Ste _| Mot- -M Ele _ | AC Ex 0 ima SS et EE io 
Somerset; T. Y. Oliver, Scottsville; Erskine 53 | Ste om | Rae Yal |— wil | 2 ‘Mot- M —|— oy ae ] 
J. L. Williams, Shepherdsville. Ford A | Ste — |Own ” Ele | Cha Own | — el po ei pi Yes | — =e Pp Feo — | Own Hou 
Rg ng By Ey Franklin 145-147 | NE Jag | King Yal |) Cha — |— Cas | GR GR i*Duc JB | JB — | Kei | Gen Gen | MotoW Wahl) 
Winchester: Henry Motor Company, | Gardner 150 | Ste *Borg | Mot-M DR | Cha Pre | Mot-M Cas | Opt Opt + Ditz Cor | Cor =—_ | — oe = aoa — 
Mount Sterling. Gardner 140 Ste *Borg Mot-M DR | Cha Pre | Mot-M Cas | Opt Opt |*Ditz Cor | Cor —|— CG CG | Mo OV 
eS. ee ee ae ie | Ste *Borg | Mot-M DR |Cha Pre | Mot-M Cas | Opt _Opt |tDitz Cor | Cor —|— |CG CG | MotoW_Lov 
Company, Ewing; Providence or —_——— > — = —— -—— lis ate | MotoW Lae 
Company, Providence: Walbert Mo- Graham Stan. 6 | |NE —|K-5S Her | Cha Wil | Mot-M | = = = ae a io mon a | oe 
tor Company, Glasgow. Graham Sp. 6 | NE —|K-S Her | Cha Wil Mot-M — | j al | pom oe | caaee Gee 
Saireeeee << | Graham Stan. 8 | NE — | K-S Her | Cha Wil | Mot-M —|GR GR;— Hal | Hal —|— —-* 
Graham Sp.8 |NE —/|K-S Her | Cha Wil | Mot-M Cas | GR GR|— Hal/|Hal —|— | Ste Ste | Mo a. a 
KEY TO ABBREVIATIONS Graham Cust. 8| NE Ster|K-S Her | Cha _— Will | Mot-M_ Cas | — —|— Hal/|Hal —|— | Ste Ste | Moto a 
USED IN _THIS TABLE | Hudson 8 [Ste — | Mot-M fle | AC Ex | Mot-M_ — | — —|— Hal |— _—]|— | Own Own | Motow 
=a Hupmobile H Ste eg | Ster Ele | Cha Wil | Mot-M Cas ; — —_— | Val Hal | Hal —|-— |- — | K-H — 
GENERAL Hupmobile C Ste — | Ster Ele | Cha Wil | Mot-M Cas /*Yes *Yes | Val — | Hal —|— | — — | - : —_ 
*In addition to its regular line Oldsmo- Hupmobile S | Ste — Ster Ele | Cha Wil | Mot-M Cas | — want ve — a meee Bs — = ! KH — 
bile also offers a de luxe line. ‘in | Jordan Mod. 8G | Ste Ster | Nag Her | Cha Wil | Nat NE | GR — | Dit Ind | sal hac ve 
i : heel ith I | . 
si tires. ‘and tubes), two. wheels ‘aried Jordan Mod. 8T | Ste Ster | Nag Her | Cha Wil | Nag psig Tens —jDit Ind|Ima — | - a z ae i: -H ns 
in front fender wells and securely loc Kissel 6-73 _ |! AC Yes; K-S Ign | AC Wil | AC Cas | Yes Yes | Duc Sto Ryan — er | Ba an 
- d head! : | { | 
A ggg = ay ge ye ret |AC Yes/K-S Ign | AC Wil | AC Cas | Yes | Yes | Duc Sto| Ryan — | Per | Bad Bad | — Lov 
oe ee eo cade an Waa Gece | ee Oe | Ac Yes/K-S__Ign | AC Wil | AC Cas | Yes _Yes | Duc Sto! Ryan — |Wahl| Bad Bad | Day Lov 
m e ——-- - —— — —— Y y 
sheet “metal is more harmonious i ~ is| La Salle |AC Jag /|N DR | AC l AC Ex | AC Cas | Tern ‘Tern |; Duc Own | Hal DR /|*Kel | USE USE | K-H Lov 
special line for 1929, | “~” “| Lincoln 8 | NE Tho | K-S Her | Cha Ex |— Cas | Cuno Yes| Duc Own | Own Own|— | Bif Bif Owr. ques 
. SPEEDOMETER Marmon Eight-69 | NE — | Mot-M DR | Cha Nat | Mo¢M —. AWS — | Val Cor | Cor Kok|— | CG CG |*Budd ahl 
AC—AC Spark Plug Oo. Pint, Mich. — Marmon Eight-79| NE Ster | Mot-M DR | Cha Nat | Mot-M Cas |! AWS GR | Val = | _ Kok — | = aa ae = 
NE—North East ectric Co., Rochester. Mar.-Roosev'lt 8 | Ste — |Mot-M DR Cha Nat } a — | a ic ic coe Bai . 
er Speedometer Corp., | | 
NCniesgo Sy  {Marmon Big —|NE Ster | Mot-M DR|Cha Nat | Mot-M Cas|GR GR | Val Cor | Cor —|— |CG CG ‘Day Wahl 
= — altham Watch Co., Waltham, Marquette [ac Sg Ks “Ter 7 AG - a meee | AG Yea Tia: DR T - -— [= aie _— K-H Lov 
CLOCK Nash Tw. Ign. 8 | AC Borg | K-S  Blos | AC USL | Mot-M Yes |GR GR | Duc Hai |Hal —{— | Eat Eat | MotoW Lov 
ee neh Os Nash Tw. Ign.6 | AC —|K-S_ Blos | AC USL | Mot-M — | AWS —|Duc Hal | Hal —]— | Ste Ste | Motow Lov 
jean Jaeger Watch Co., New York city Nash Single 1 AC =— | K-S _ _Blos | / AC __USL Ac — j -  -— | Duc JB | JB _ = | — |Ste Ste | Motow Lov 
Phi_Phinney.Walker Co. New York city,| Oakland 8 =; NE — | K-S DR | AC Wil | — —jiFis {Fis | Due DR | Gui —|— _ | Own Own | MotoW Lov 
Ster—Sterling Electric Clock Corp., New | *Ojdsmobile AC —1|K-8 DR | AC Wil | AC — {Tern — _, Due DR | — —|— | Own Own | Motow Lov 
k city. Mh ee Bed ae | A z c= i ice a ees Bl 
Tho Seth Thomas Electric Packard 726-733 NE Jag | K-S BS | Cha Pre | Mot-M Cas | Own Yes Val Own | Own +Yes| Ke! | Cen Yes |] "¥es ‘Own 
Wal—Waltham Watch Co. Waltham, | Packard 746-745 | NE Jag | K-S BS | Cha Pre | Mot-M Cas | Own Yes ' Val Own | Own +Y¥es| Kel | Cen Yes /t¥es Own 
Mass ie bs . 3 “ : l aad f ’ - atincte — oa 5 hoon 
FUEL GAUGE Peerless Mast. 8 | AC Ster | Mot-M_ BS |! Cha Wil |.Mot-M Cas | GR No | Val Gui | Cor — S| Gen Gen | Day Lov 
Bos—Boston Auto Gauge Co., Pittsfield, | Peerless Cust. 8 | AC Ster | Mot-M_ BS | Cha Wil | Mot-M Cas | GR No | Val Gui | Cor —!— /|Gen Gen/|Day Gab 
Gro~Grolan Co., Dayton, O ‘ Pierce-A., C, B, Aj NE Wal | Mot-M Ele | Cha Wil | | Mot-M NE | — —j— Aga{|—  —|— |Eat Eat |K-H Hou 
te Tee -vs My og ~~ aur la Plymouth - NE —|Roc Sha | AC wij— |.-I-— — {Duc “Hal (Hal —|— |CG  CG|KH — 
Moto-M re Co, AS L. I. City Pontiac ; AG | ee DR) AG Pre | a — T¥Fis +Fis | Due DR Gui pe | a Own Own | Motow Lov 
7. and La Crosse, S. Soca hm. 7 Zs ri a RE sone | Laie SAS el ee ee 
m.. | Mfg. Co., Rochester, a Reo 15, 20, 25 | Ste — | he *DR | Cha Wil | Mot-M — l= = ~ 1Gui — cng ps &CG is &CG | “Motow ~*Lov 
iy eee | SOLU Eo eS ee eee oes el 
US—U. S Gauge Co., bay 4 gh Studebak’r Dict. 6; Ste — | K-S Her | Cha Wil | Mot-M — |— —|— Ind | — —|- | was ed | K-H Lov 
1 ationa 7a “4 uip. ary Fy © es ome ; a) “a8 w 
a _ Moto Saoter Gouabany. Long Isl- Stud. Com. 6 | Ste — | K-S He | Cha Wil | Mot-M -—— — | _ | | = — | = = —_ 
and City Stud. Com. 8 | Ste — | K-S Her {| Cha Wil | Mot-M Yes | — _—|- In —_ —jt— | - OV 
I a Studebak’r Pres. | Ste NH | K-S Her | Cha ___ Wil | Mot-M Yes | Elg Elg'— Ind|— —|— | Eat Eat |K-H How 
goes-Stre A wau . - - “Gia Bhan) ht a eo “TT3 ion | ae yy | Lov 
Bios Blossom, Deleo-Remy .Corp., Ander- | Stutz ____| Ste Borg [Mot-M DR [Cha Pre | Mot-M Cas |Lin Lin | Val Ind | Ind Kok |— | Buck Buck | K-H Lov 
Ele Mitchell Specialty Co., Holmesburg. | Viking 8 __| Ac "—|K-S DR [AC Wil | AC —|vs VS | Due DR|— _—|— | Own Own | Motow Lov 
D-R—Delco-Remy Oorp., Anderson, Ind. i Whippet 9 A ,|NE “— | — Yes | Cha USL | — —{T— — ~ Yes | — —|- |- — |*K-H Wat 
or ershey M . Chicago. _& e. § detent = ae = $x is in ———$—_+— i | la 
son [ree Automobile Lock Co., St. Willys 698 B | NE — | Yes Yes | Cha USL | No —|— —|— Ck er os eee — |"m-ms _Mon 
Louis, Mo t > a We — —T a Te eons Tate, eee Yes | Yes peg yee a — |*Yes Wat 
:—No sast Electric, Rochester, N. Y. | Willys-K 66B NE Yes Yes | Cha USL | Yes Yes 
=~ ee BF. ‘Co., Milwaukee, Wis. Willys-K. 70B NE — | Yes Yes | Cha _USL | Yes — |*Yes — | = Yes | Yes —|— j= ¢ «fae ___ Wat 
we ee 6 eee Windsor 6-69 Ste — | Mot-M Sha | Cha Nat | Mot-M  — | — —7Gi JB] JB —|— |*¥es  ?¥es |fves Lov 
ae SPARE yLUG om Windsor 6-72-77 | Ste — | Mot-M DR | Cha USL | Mot-M — | Yes Yes Gli JB JB —|— \'¥es t¥es | l+¥es Lov 
Pa “Sein pa 8. Co.” Toledo, o. | Windsor 8-85 Ste — | Mot-M Jon | Cha USL*| Mot-M — | Yes Yes | Gli JB | JB —|— {"¥es Yes |tYes Lov 
BATTERY Windsor 8-92 | Ste = — | Mot-M DR | Cha USL | Mot- M -— | Yes Yes|Glii JB|JB  -—|— |f¥es f¥es li¥es Lov 
Ex—-Electric Storage Battery Co., Phila- >} = aaeenininipeerunaen — aoe ' es 
nee national Lead Battery Co., St. Paul,|GR—Grand Rapids Metalcraft Corp., Egypt—Egyptian Lacquer Co. | WINDSHIELD WINGS 7 “nes ag ag A ie 
Minn : ae Grand Rapids, Mich ; ; Gli—Glidden Co., Cleveland, oO *Not standard equipment. +Extra equipment. 
Pre--Prest-O-Lite Co., Indianapolis, Ind. | Bale—Cincinnati Ball Crank Co., Cinein- Mou—Mountain Varnish & Color Works, | Kok—Fulton Co., Milwaukee, Fis gli ag 
be a, 5. Battery Corp., Niagara ae Be Specialties Mfg. Co. Re KG senshi dis tae, ee a = tare Heater & Mfg. Co., Cleve- $Extra equipment on Reo Model 15. 
Wil—Willard Storage Battery Co., Cleve- | NE--North East ‘“Hot-Heads.” Rin- Rinshed Mason Company. Detroit. D-R « S ay WIRE WHEELS 
land, O : TF , , PS al—-Valentine & Co., New York city. 2ATE iN stands t. 
D-R Delco-Remy eee aoe raecite ee VEP. V. E P. Co., St. Louis, Mo. Gla--Gladiator Beg Auburn, Ind. 1s tondeee nee 
ae oe Pe AWS—Art Metal Works, Newark, N. J. Various other lacquers used. Kel—Kelch: made by Grand Rapids Metal- | wotow—Motor Wheel Corporation. 
HEAT INDICATOR Fis—Fisher aa 4 a . tAlso Gili. eraft Corp., Grand Rapids, Mich. — Day—-Dayton Wire Wheel Co., Dayton, O, 
AC Spark Plug Co., Plint, Mich a ag meeee OED» STOP AND PARKING LIGHTS Per—Eaton Axle & Spring Co., Cleveland. K- H “Kelsey- Hayes. PORE IR. 
.. M Moto Meter Co.. Inc., Long Island | Lin—Linden ‘ Vic—Cincinnati-Vietor Co., Cincinnati, oO. wan Well Gaanene. — ‘Suffale, we. poration of Amere 
City. N. Y., and La Crosse, Wi VS—Van Sicklen Corp., Elgin, Il. Aga Federal Pressed Steel Co., Chicago. c= can cenea cae 
Safe-T—Safe-T-Stat Co., Secekinn. N. Y. | Tern—-Ternstedt Mfg. Co., Detroit, Mich. | Cor—Corcoran Co., Cincinnati, O. ; on" = : _ Ss 
CIGAR LIGHTER McF—McFarlan, D-R Delco-Remy Corp., Anderson, Ind. Bad Badger 8. Corp., h aukee, SHOCK ABSORBERS 
Opt—Optional. Gui-—Guide Motor Lamp Mfg. Co., Cleve- | Bif-—Biflex ae. Waukegan, Wis. PR aimee 
; J “ts Cor . me s ‘ " - Jen - 1 . 
Gae—-Gonee Products Corp., Bridgeport, On some models. ai Bh i ti dlieeliaaaal } Pe Ee era | Gabriel Soubber Mig. Co. Cleveland. 
*Cigar lighters in many cases are OP: | ai Ray ct gs Ni a — Lamp Corp., Connersville, field, O. Also makers of Buckeye bump- | Hou—Houde Eng g P., Buffalo, 
‘ ul en a a ) an- re in 4 7 age i » wa a rs ‘ ‘ 
dara on ail models the hammes ot HERE: | ON. Jos vctand Varnish Co a — eerie |= 2-4 — | ere 
fo. various ag makes supplied | omy Ditzler Color Co., Detroit, Mich. ie Je John “ya Lamp Co Gen General Spring and Bumper. Wat—John Warren Watson Co., Phila- 
Cuno—Cuno Engineering Corp., Meriden, Duc-—-E. I. du Pont de Nemours & Co., | *Also using Cor. +Also using Ind. Ste—Stewart-Warner Speedometer Corp., ete cnalamatih on Reo) Model 15. 


Conn. 





Philadelphia. tReo Model 15 uses Hall. Chicago. 
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MERCHANDISING 


ACCESSORIES 
EQUIPMENT 





, WHOLESALE 


DISTRIBUTION 
SHOP EQUIPMENT 


REPLACEMENTS 





Builds Spirit of Goo 


Contests for Saleuwel 


Parties for Dealers, 
Boosts Jobber’ S Sales 


LARGE and complete stock, 

well arranged, and attractive 
show windows are two of the out- 
standing features of Reichardt 
Automotive Supply Company, au- 
temotive wholesaler, located at 
113 East Clybourn St., Milwaukee, 
Wis. Occupying approximately 
25,000 square feet of floor space 
in three floors and basement, the 
firm is so situated as to give a 
complete and effective’ service 
under excellent conditions. 

The Reichardt Automotive Supply 
Company was established on Feb- 
ruary.1, 1920. It has enjoyed a 
steadily increasing and prosperous 
business since that time and today 
employs approximately forty per- 
sons. The company has ten sales- 
men covering the state and usually 
conducts a meeting for them each 
Saturday. 

A sales conference room ‘on the 
second floor of the company’s build- 
ing is available for this purpose. 
Sales contests are staged from time 
to time, according to August Reich- 
ardt, Jr., secretary-treasurer of the 
company. At present such a con- | 
test is being carried on in connec- 
tion with the sale of Globe bat- 
teries, a Milwaukee product. 

A blackboard containing the 
names of each of the salesmen and | 
their respective results in the con- | 
test is kept posted in the sales con- 
ference room. Prizes for this cam- | 
paign, which will close in the next 
several weeks, had not as yet been 


selected, but according to Mr.| 
Reichardt will probably include 
fishing tackle or some such mer- 
chandise 


Parties for the concern’s dealers 
are also held from time to time and 
aid in creating a spirit of good fel- 
lowship between the dealers and) 
their firm. On the second floor of | 
the ‘concern’s quarters, in addition 
to the main office and the execu- 
tives’ offices, is located the tire 
room. Here in orderly arrange- 
ment is a large stock of tires and 
tubes. The stock here is so ar- 
ranged as to allow easy investiga- 
tion as well as easy access to it. 

On the third floor the company 
maintains a display of various ga- 
rage equipment, including tools, tire- 
repairing outfits, brake-adjusting 
equipment, etc. Here again each 
piece of merchandise, including the 
larger items, is sO arranged as to, 
view them from all sides. Ample 
lighting is provided, and the various 
displays are kept looking neat, at- 
tractive and new. 

The smaller items, more often 
called for, {including gaskets, spark 
plugs, and the countless other mer- 
chandise which goes to make up an 
automotive jobber’s place of busi- 
ness, are kept on the main floor. A 
long counter, with adjustable stols 
capable of seating approximately | 
thirty people at a time. facilitates | 
the serving of dealers. There is no 
need to crowd around a small coun- 
ter, and if one does have to wait a/| 
stool is available for his convenience. 

The stock is carried on shelves | 
immediately behind the long 
counter. To the rear of the stock 
shelves is the shipping room. A 
private alley leads past this rear 
entrance doing away with any ship- | 
ments being sent through the front 
door and “consequently having a 
tendency to disrupt the appearance 
or working order of the front office. 
The receiving department is also 
located at the rear of the front floor 
and accessible by the private alley. 

A large elevator, capable of carry- 
ing an automobile, is also available 
here’ for lifting materials either to 
the basement or the second and 
third floors. The basement is also 
used for storeroom purposes, in- | 
eluding the stocking of chains, and | 
truck equipment. 

The attractive stock arrangement | 
of the interior of the company is, 
carried out into its windows. Ap- 
proximately 100 feet of window dis- 
play is available and this is placed 
to excellent use. Windows are 
changed approximately once every | 
two weeks, according to Mr. 
ardt and usually feature display 
equipment which is being pushed 
at that time. 


|he could use that 


etc. 


Neatiess Cartiea Out Even to Stockroom 
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THIS LONG VISTA is part of the stock rooms of the Harrison Smith Company, automotive jobber of 


Oklahoma City 





Feditor’s Column 





“NO manufacturer would expect 

to continue to do a _ pros- 
perous business if he had his 
salesmen call upon wholesalers 
one year and had them call upon 
consumers the next year, leaving 
it to the wholesalers to send in 
their orders direct or not get any 
goods at all. However, this is al- 
together too common a practice 
in advertising, both on the part 
of the manufacturers and jobbers. 
One thing that the jobber has 


| resentative, with the result that the 
| advertising value of the publicity | 


| secured was considerable. 


| 


| to do the same stunt by using trains! wholesalers in closer contact with | new 


The big feature, however, was the! 


fact that the representative covered | 
the field in four days, although it | 
would have taken him two weeks | 


and he wouldn’t have been able to! 
spend as much time with the job-| 


| ber as he did by using the airplane. | 


been very slow in learning is that} 


/it is just as necessary to be con- 


sistent when using the printed word 


|to present the sales message as it 
spoken word | 


is when using the 
through salesmen. The first essen- 
tial in selling goods is distribution. 
This means appealing to retailers 
and the public. 

eee | the retailers 
the use of advertising. Unless this 
is used consistently, much the same 
results obtain, as far as the adver- 
tising is concerned, as would in the 
case of sales force effectiveness if 


the salesmen called u~on_ the 
wholesalers one year, the retailers 
the next year and thereafter the 


consumers. No manufacturer has to 
be told what would happen to his 
business if he did this. He is too 
wise even to try it and the jobber 
who follows his lead would be wiser 
also. 

The wholesaler or retailer who 
has seen a manufacturer’s adver- 
tisement once is likely to find that 


products. When he does, he looks 
through the latest issues of the 
trade papers. If the manufacturer 
is still advertising an order is placed 
with him. 


facturer, whose advertisement does 


| appear and whose product is near 


enough like that of the first manu- 
facturer to answer the purpose. The 
first manufacturer's advertising has 
sold the goods, but not his. He has 
paid the price of inconsistent ad- 
vertising, which should be a lesson 
to jobbers who advertise haphazard- 


ly in their newspapers or who send 
| letters to the trade only when they | 


are in the mood. 


ENDING factory representa- 

tives to visit jobbers in sec- 
tions where the establishments 
are few and far between, and 
where it would take weeks with- 
out appreciable results for the 
representative to meei the trade 
properly, has resulted in some 


manufacturers resorting to the 
use of airplanes as a means of 
transportation. 

Recently a manufacturer that 
sells direct to —jobbers tried 
such a plan. The 


visited jobbers in several] states and|by Mr. 
Reich- | spent considerable time with them! E. 


discussing lines, prices, conditions, | 


' just when to expect this flying rep- 


Whether this particular manu- 
facturer will continue to use air- 


| AUTOMOTIVE BOOSTERS 


BLOCK PARTY APRIL 23) 


New Yous, April ‘—~-Anbenetive 
Booster Club No. 13 is holding a 
| block party and dance at the West- 
inghouse Institute, Grand Central 
| Palace, on April 23, for the interest 
of the automotive wholesalers and 
|their families. 
gala event and should bring the | 


the men that represent the manu- | 
facturers of automotive supplies and 
equipment: in this part of the coun- 
| try. 


planes for such visits remains to! 


be seen. 
up to see whether the stunt pays 


and if it finds that it does and that | 
the cost is not excessive it will re- | No. 7 will beheld at the Southmoor | 


| Hotel, 


sort to the air routes for 
contacts. 
The airplane is not 


jobber field. 


jobber 


now in the 
We have from time 


| to time published accounts of job- 


requires | 


| could not 


manufacturer's | 


U.S. Armature-Fredericks 


| manufacturer, 


bers themselves using airplanes for 
the purpose of delivering small 
items to the trade in sections that 
be reached with ease 
through automobiles or trains. 

Then there are manufacturers in 
the automotive industry who have 
been using planes for advertising 
purposes to carry Officials from 
factory to convention and for con- 
ferences called in centers some dis- 
tance from the plant. 

The airplane, when owned by the 
has greater advan- 


| tages than has the train for getting 


| And, after all, 


| If he is not the order | 
|is placed with some other manu-| 


{recently combined under 


officials somewhere in a_ hurry. 


any big industry. 


Merger Works Smoothly 


April 15—All sales units 
the U. S. 
Armature-Fredericks merger are 
are now working smoothly, accord- 
ing to J. J. Kennedy, sales manager, 
who has just returned from a six- 
week trip. 

Under the new set-up jobbers that 
formerly handled the U. S. Arma- 
ture line will have an opportunity to 
procure Fredericks service arma- 
tures, generators and field coils. No 


Chicago, 


|radical changes have been made in 


the wholesale distribution, and in 
the short period of two months 
everything is now operating as a 


| Single unit. 


| prog 


While in Detroit Mr. Kennedy 
conferred with the territorial rep- 
resentative, H. B. Burr, and outlined 
the new Fredericks merchandising 
ram which is being launched to 


|further stimulate the sale of Fred- 


| channels. 
out | Was personally passed on to some of 
representative | the other Fredericks representatives 
Kennedy when he contacted | 


ericks products 


The 


through jobbing 
same information 


B. Hatch in Boston, J. M. Ly- | 
decker in New York, Paul Bierly in | 


Jobbers were notified by wire| Philadelphia, Roy Weldon in In- | 


dianapolis. 


The concern is checking | 


time is essential in 


PLAN EASTER PARTY 
Chicago, April 15.—The 
party of Automotive Booster 


Easter 
Club 


Stony Island Avenue at 67th 
Street, April 19. Larry O’Brien is 
chairman of the _ entertainment 
committee. 
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HERE’S A REAL interesting way 
right at the sales counter, where 


’ | sories, 


This should be a) 





d Fellowship in Trade 


‘DU PONT HAS WINDOW 
| DISPLAY OF PRODUCTS 
AT ATLANTIC CITY 


Atlantic City, N. J., April 15—A 
window display of the DuPont Prod- 
ucts Exhibit on the Boardwalk 
here during the past week featured 
the No. 7 line of Duco specialties 
and the specific uses of these prod- 
ucts. A Chevrolet sport roadster 
finished in Duco was used to illus- 
trate the application of this line of 
cleaning creams and polishes. Duco 
polish, Super-Luster cream, nickel 
polish. touch-up black and auto tep 
tinish were shown. Ribbons ex- 
tending from groups of these prod-= 
ucts to the car indicated the par- 
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Lincoln, Neb., April 15.—Fifty-two 
representatives of jobbing and 
manufacturing concerns of Lincoln, 
|including five jobbing egtablish- 
ments dealing in automotive acces- 
replacement parts and shop 
|equipment, expressed optimism over 
| the business outlook of the Lincoin 
trade territory, which they visited 
| during the three-day bus trip spon- 
sored by the manufacturers and 
jobbers sub-division of thg Lincoln 
Chamber of Commerce. The trip 
covered 400 miles and thirty-five 
towns were visited. The committee 
is planning similar trips over other 
portions of the trade territory of 
Lincoln. 

Miami, Fia., April 15.—Damren 
Auto Service, Inc., is the name of a 
automotive supply concern 
here. The capital stock is 100 shares 
| of $100 par value. E. L. Damren, Al- 
{ma R. Damren and Fred Paradisé 


are members of the board of di- 
rectors. 
Portland, Ore. April. 15—The 


James Burness Company, 101 North 
lith St., has been appointed Ore- 
| gon distributor for the Lyon metal 
tire cover. This company is also 
| distributor for Houdaille shock ab- 
sorbers, Westinghouse air springs, 
California steel wheels and Lorraine 
controllable driving lights. 
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to keep perpetual inventory cards 
the counterman can get at them 


quickly and know exactly what he has to tell the customer witheet 


loss of time. 


telephone inquiries or to keep the 


With this installation it is no trick at all to answer 


steck record right up te the 


minute 
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| ° Company, and favorable action by|of the conveyor, spray-feed type,| HOMER HILL PLANT OF WARNER GEAR BOOSTS 
Plant Extension the bondholders is looked for| and will make possible a consider- OLEAN GLASS AT CAPACITY APRIL SHIPPING SCHEDULE 
shortly. The blacksmith shop was/ able cut in former labor costs. Olean, N. Y., April 15. — The| Chicago, April 14.—-April shipping 











|not included in the sale. as this | Lincoln, Neb., April 15.—The Ne- | Homer Hill No. 1 plant of the Olean | schedules of the Warner Gear Com- 


V i {location would be required for) : 
sacaer of Seenaaee, hae ben Po | Power development when sold. | braska state blue eky examiner has | Glass Company, idle for several) pany, subsidiary of Borg Warner 


pleted the purchase of the re-| ' P = | given his approval for the issuance ‘months, has resumed operations at | Corporation, are 10 per cent. larger 
ee April il Calerga of $27,000 in additional stock by the/| capacity, according to Willis Snell, | than shipments in April, 1929, C. S. 


mainder of the buildings of the H.| Products. I : its li 
T. Babcock Company. buildings! Products, Inc., is extending its line| Tork Battery Company of Omaha, | Jr., general manager, who reports| Davis ,president of Borg-Warner, 


formerly the home of the Babcock | production system with the addition | manufacturer of automobile bat-| 

automobile body plant in this city.| of a brick and steel building of 15,-|teries. The company already has|® 8radual increase in the demand | said today. “While Warner Gear’s 
The sale was made through the; 000 square feet of working space, | $23,000 capitalization and the pro-|for automotive window glass prod- | first quarter business was somewhat 
bondholders of the Babcock Com-|to be devoted to automobile valve | ceeds of the new issue, which will| ucts. The firm’s new plant, known | below the abnormal first quarter 
pany. The Northern New _  York/ manufacture. Installation of an au-/| be taken largely by those now inter- as No. 2, in this city, is also ee | of last year, present indications 
Utilities, Inc.. has made an offer of| tomatic enameling and laquering| ested in the business, will be used|ing at capacity, employing 225 per | 

$50,000 for the purchase of the| department has just been com-| to extend its operations and equip-|sons. The Homer Hill _— hee to continuation of the cur- 
water power rights of the Babcock pleted at the Detroit plant. This is’ ment. ‘furnish employment to 125 rent month's trend.” 


Cumulative New Commercial Car Registration Table, March, 1930 


Returns for today: Arkansas, Delaware, North Dakota, Utah and Wisconsin 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 
Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and New Jersey, which 


are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 
by addressing any of these three companies. Commercial Car Registrations do not include buses. 
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Complete New Commercial Car Registration Ta as February, 1929 
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Complete 1930 February New Commercial Car Registrations Appeared in Automotive Daily News April 15. 
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Accessories and Parts Field 





| Service Stores at 9th Avenue and/Inc. Johnston has operated the 
| 24th Street, Beaver Falls, Pa. The | business here for twelve years. 
new stores wiH handle a full line | 





INGERSOLL STEEL SALES 
IN MARCH SET RECORD | 


GARAGE ASSOCIATION - 





Chicago, April 15.—March sales of 








|of tires, batteries, gas and oil, and | 





Buffalo, April 15—Le Roy Pfar- 





MEETING AT LOUISVILLE 


Louisville, Ky., April 15.—Goodly 


| the Ingersoll Steel and Disc Com- 
| pany’s Galesburg works set a new | 


Newark, N. J., April 15—The Bea- | brake 


linings, 


etc., and maintain 
their own service departments. 


|ner of North Boston, a Buffalo su- 
|burb, is planning the erection and 


attendance was reported at the|** ri , 14- 

three-day convention of the Inter- | high record for the month. accord- - ea mig res ot ae ae] : ‘operation of a general commercial 

national Garage Association, in its| ing to C. S. Davis, president of the |~*7 Pecomes the new home of the Paterson, N. J., April 15.—The Pa-| garage and accessory business in 

fifth annual meeting at the Brown | Borg-Warner Corporation, of which | Jones & Coats Auto Service Com-! yoni Auto Painting, Inc. of this| that village. Work will start this 

Hotel, pariaville. All re ey hold | yee Steel is a subsidiary. Sales | pany May 1, in a lease executed by | city, has filed articles of incorpora- | month. 

~eected and it was voted to hold/in March, 1930, were between 15 and | Samuel Kaminsky and _ Joseph!) tj . : P italizati “cf : 

the next meeting in Detroit. | 20 per cent. ahead of March, 1929, | Shipner of the Beacon Service Ga. con is a ee net hee he, | North Bergen, N. Ju April 15.— 

_ Need of better public understand-| and second only to January, 1929. rage Company. The building is.a| yoni. Hawthorne. and Alfred Pa-| Formation of the National Auto 

Ped ne —- — a _ largest month in the history | modern structure 150 by 100 feet,| yoni and Rose Pavoni Paterson, | Wrecking yg Bs ee" Sues 

eatured in a talk by Clarence L./|0 ne company, Mr. Davis said. ! providin ampl tre axits | ar ca GRADE re "~~ * |is announced by rt A. Dompke, 
p 8 ple entrance, exits| are the incorporators. 644 Adams St., West New York, and 


Madden of Cleveland, his subject 
being “Public Relations,” he endeav- 
oring to show the need of pointing 


out to the public the advantages of | 


efficiently operated garages and the 
limitations connected with the busi- 
ness. This followed a report from 
the public relations committee. 

“How to Keep Down Overhead” 
was discussed by Austin Gailey, New 
York, and E. J. Elder, Brown Ga- 
rage, Louisville, discussed this pa- 
per before the convention. 

W. J. Kommers, Spokane, Wash.., 
spoke on percentage of gross profit 
to be expected from service sales in 
a downtown parking garage. W. T. 
Candler of Atlanta spoke on “What 
the Management Should Know 
About Garage Accounting,” and Al- 
Ien A. Kerr and E. A. Kane of 
Cleveland led discussions on these 
subjects. 

S. K. Warrington of Toronto, 
vice-president, and I. W. Steele of 
Rochester, N. Y., treasurer, made 
reports. 


500 ATTEND MEETING 
GF SOUTHERN BEARING 


Richmond, Va., April 15 (UTPS). 
—Five hundred automobile dealers, 
repairmen and garage mechanics of 
Charlotte, N. C., and vicinity at- 
tended the second annual meeting 
sponsored by the Southern Bearing 
Company at the Charlotte Cham- 
ber of Commerce recently. 

The principal speaker was R. B. 
Jackson of Philadelphia, sales pro- 
motion manager of the Wilkining 
Manufacturing Company. He told 
of his efforts in featuring repair- 
men in national advertising. 

Henry Hoon of Tech High School 
course in automobile mechanical re- 

airing, and C. E. Chatfield gave 

lks, and a motion picture showing 
how piston rings are manufactured 
was presented. 

The program was arranged by J. 
H. Northey, vice-president, and C. 
H. Beeson, secretary and treasurer, 
of the company, sponsoring the 


| There were large increases in sales 
|of both agricultural implement 
| automotive 


HAUSE IS HONORED 
Jamestown, 
Frank E. Hause, 
Hause Battery and Electrical Serv- 
ice, wholesale automotive equipment! Grandey of Rochester, 
concern, has been elected president | formerly 
of the Jamestown Chamber of Com-/} Grandey Motor 





meeting. Refreshments were served. 


THOMPSON PRODUCTS GETS 
BIG GRAHAM-PAIGE ORDER 
Cleveland, April 15. — A contract 

covering the valve requirements for 

six months has been received from 

Graham-Paige Motors Corporation 

by Thompson Products, Inc. The 

first release calls for 140,000 valves 
with deliveries beginning in May. 

Tie rod production during 1929 in- 

creased 50 per cent. over the year 

previous, officials of the company 

state, due to wider adoption by im- 

ortant manufacturers of the eccen- 
ric type on which the company 
holds basic patents. 


BIDS FOR VIRGINIA TIRES 

Richmond, Va., April 15 (UTPS). 
—A call for bids for furnishing it 
with pneumatic balloons, heavy 
duty and solid tires for motor ve- 
hicles has been issued by the state 
highway department. The contracts 
will be based on the department’s 
requirements for the six’ months’ 
period, beginning May 5 and end- 
ing November 5. It is estimated that 
the cost will be approximately $40.- 


merce. 


and storage space. The Jones &| 
and | Coats Company, now located at 253 | 
18th Ave., will move because its} 
property is part of the recent pur- 
chase made by the city for park} 
purposes. 


Beaver Falls, Pa., April 15—R. R. 
Pa., and 
associated with 
Company, 


parts. 


N. Y., April 15.— 
president of the| 
| will 


opening of the first of the Grandey as Adams Brake Service Station, 


a 


ee 


z 


This is all the space © 
we needed in 1914 


It didn’t take much floor space to build 





all the automobile bodies produced by this 
company in its first year of operation. An acre 


and a half was sufficient. 


But this is what 
we require TODAY 


Budd’s production schedule for 1930 totals 
more than 1,000,000 bodies. To build these re- 


quires a lot of space. Today in Budd’s four pla 


here and abroad, 4,115,600 square feet of floor space 


| Rowland, 


for 


Tacoma, Wash., April 15.—Iver W. 
eight years an em- 
ployee of the Adams Brake Service | 
| Station here, has purchased’ an in- 
| terest in the firm, and hereafter | 
be associated with Louis L. | 
Johnston in ownership of the busi- 

the | ness. The concern has been capi- 
Ford | talized for $10,000 and will be known 


Salvatore L. Sasso, 877 Bergenline 
Ave., North Bergen, partners. 


Buffalo, April 15—Lotta Miles 
| Tire Company has succeeded the 
Cy Waterfall Company, Inc., as dis- 
tributor for Kelly tires in the Buf- 
|falo district. The office and ware- 
| house at 1006 Main St., will be con- 
| tinued by the new company, which 
is headed by Leon J. Wylegala. 





nts, 


are in use. Nearly 100 acres. Sixty times as much space as 


in 1914. 


That's growth! 







000. The bids will be opened on 

April 33. E. G. Budd Manufacturing Company + Philadelphia - Detroit. 

ROBERTSON JOINS HYGENITE : : ; ; _* —— 
Affiliated with: The Pressed Steel Company of Great Britain, 


Newark, N. J., April 15.—The Hy- 
genite Lz oratories, Inc., of 111 
Sylvan Ave., manufacturers of au- 
tomobile by-products for more than 
twenty years, announces the ap- 
pointment of Robert Robertson to 
its sales staff. 

INCREASES CAPITAL 

Utica, N. Y., April 15.—In order 
to provide for a program of expan- 
sion of facilities, the Utica Gear 
and Auto Parts Corporation‘has in- 
creased its capital from $10,000 to 
$100,000. 


RUSCO NAMES LOEMANS 
Middletown, Conn., April 15.—Rus- 
sell Manufacturing Company, maker 
of Rusco automotive products, in- 
cluding brake lining, has named M 
H. Yoemans, 608 Park Ave., Bridge- 
port, Conn., as factory representa- 
tive in the Bridgeport territory. 
©€LASSIFIED ADVERTISEMENTS 

IN THE AUTOMOTIVE PAILY 

NEWS BRING RESULTS 





and Ambi-Budd Presswerke of Germany. 


BUDD 


BUDD IS THE ONLY BODY-BUILDER 
IN THE WORLD EQUIPPED TO 
BUILD ANY TYPE OF BODY 


BODIES : 





. 
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Chrysler Dealer on | 


West Coast Tells 
How He Sells’ 3 
Used Cars to Every 
New One and 
Makes Money on 
Them. 


By EDSON RICH 

HEN Ray Ramsey opened his 

Chrysler dealership in Monte- 
rey, Cal., four years ago, he was not 
only a novice in the automobile 
business, but the make he repre- 
sented was virtually a pioneer on 
the Monterey Peninsula, a territory 
of about 15,000 persons. Today he 
is rated as one of the most suc- 
cessful dealers in the district cov- 
ered by the Chrysler distributors in 
San Francisco. In addition, he is 
making money even in used cars, of 
which he sells three to one new 
one. 

“An outstanding item in our suc- 
cess,” says Mr. Ramsey, “is, I be- 
lieve, that we have always consid- 
ered one department as important 
as the other. This ho!ds true espe- 
cially in the us@éd car department. 
As a result we sell three used cars 
to every new one and we make 
money on them, too. It is a hard 
and fast rule with us that a sales- 
man who is gocd enough to sell a 
new car is good enough to trade and 
sell a used car at a profit. It is as 
easy, we have found, to make $50 
as to lose it. It is a habit, and 
only that, that dealers lose money 
in this department. 


6 E sell our used cars ourselves. 


We don’t farm them out for 
an independent to get rid of. We 


are just as enthusiastic about selling 
a car at $200 as a new one at $1,800, 
no matter how extravagant that 
may sound. And it is just, as can- 
gerous to lose a used car prospect as 
anew one. That is because you can 
figure on selling that man four or 
five cars before he finally buys a 
new one if he is satisfied. We see 
to it that he is satisfied. We take 
care of him as thoroughly as we do 
the new car customer. We never 
forget him. That is most important. 
We think it essential to keep as 
warmly in touch with our customers 
after the sale as we were before. 
“The first thing we do, of course. 
is to get a man's confidence. Tiere 
is only one way to do that. let him 


know that you know more about 
the automobile business than he 
does. I think that many salesmen 


make the mistake of allowing their 
prospects to feel that they have a 
knowledge of cars equal to their own 


and lose many a profitable deal 
thereby. When I buy something, I 
expect the man I buy it from to 


know more about it than I do. When 
a plumber comes to my house. for 
instance, I feel that he knows more 
about his job than I do. Otherwise 
I would do it myself. 


6¢@O, when we have a prospect, we 

start in asking questions. We 
ask him his occupation, what he 
wants to use the car for. how long | 
he has been working, so that we can 
find out whether he can afford a 
better car than the one he desig- 
nates—a cheaper one, or none at 
all—how much he plans to pay, the 
make and type of his former ear, 
how much mileage he makes in a 
month, if he wants to pay cash or 





wants terms. If he can pay cash, he 
probably can buy a better car than 
he is figuring on. 

“All this not only gives us val- 
uable information, but it makes a 
man feel that he doesn’t know what 
he ought to buy. It makes him feel 
that you know what is best for him. 
and that establishes confidence 
right at the beginning. It can all 
be done in preliminary conversa- 
tion in a friendly and interested 
way and does not give offense. Get 
it in before you settle down to the 
sales talk and your battle is half 
done. 

“It is as important to fit a man 
to a car as it is to fit him to a 
suit. Get an idea of what he has 
in mind and then fit him as nearly 
as possible. Sometimes he can af- 
ford more than he thinks he can. 
Some try to be too economical for 
the use they want to put the car to. 
Then they are dissatisfied and their 
discontent is taken out on the 
dealer. They are more apt to think 
it is the fault of the car than of 
their own false sense of economy. 
If you can find out everything 
about a man first, then you won't 
be selling him a $500 used. car when 
he can afford a $1,000 one, leaving 
you with the sales effort to make 
all over again. This rule works 
both ways. We let a man go who 
is trying to buy beyond his means. 
He makes a better friend than en- 
emy any day. 


6OW HEN we sell a car we make 
sure that the customer is per- 
fectly sold before he leaves us. You 
can high-power a man, get him into 
the car, his hands on the wheel, 
pressure him into the dotted-line 
stuff and all that, and then you can 
let him drop. Bang! goes his con- 
fidence. Nine times in ten he suf- 
fers an anti-climax and goes out of 
there sure in his mind that some- 
thing is going to happen that he 
will not like that car as well as we 
told him he would. And if he is 
looking for trouble. he will get it— 
the dealer will, that is. So he must 
be’ satisfied on every point before 
he starts out, whether he thinks of 


it himself or not. He must be en- 
tirely suited — no questions, no 
doubts. 


“Say I have sold a car. I know it 
is all ready to go, but I want to put 
the buyer in a good frame of mind, 
show him that we are still interested 
in him and want to give him every 
attention. So I say, ‘Before you go 
let’s see if the tank is full and that 
the tools are all there. I know 
there is gas and that the tools are 
there. But he needs to know that 
I care whether they are or not. We 
usually fill up the tank. It depend 
on the deal. However, we always 
see that there are at least five gal- 
lons in. 

“All this is just as important for 
the used car owner as for the new. 
What works for one works for the 
other. If a used car customer is 
satisfied. you can count on it that 
he is going to send you several cus- 
tomers as well as come back when 
he wants another car. 

» « 


66UN7E give the same guarantee on 

a used car selling at $200 and 
up as we do on the new—ninety 
days. Most dealers probably think 
We are crazy. They say it is impos- 
sible to guarantee a used car for 
three months and make money. Not 
if you have made the right buy, have 
the right mechanics and sell it at 
the right figure. 

We feel that a car that cannot 
be guaranteed for three months is 
not worth fixing up to sell. Our 
price has to be higher, of course, in 


order to protect ourselves in case 
we have made a mistake and things 
do go wrong, but we find that the 
customer is willing to pay more for 
that guarantee. After all, it is not 
how much a man pays for a car, it’s 
how much he can get out of it that 
counts with him. It’s a good thing 
to remember that you can keep from 
losing money on used cars, because 
people will buy from you even 
though your prices are higher than 
those of other dealers because you 
have their confidence: The ninety- 
day guarantee helps create that. 
“We can sell a car more easily in 
that way, too. We know that it is 
in first-class condition and that the 
customer is going to get a good buy. 
We know that we are making a 
clean deal that will not embarrass 
us financially if anything goes 


wrong during the guarantee pericd. | 


And people say, ‘Look at the good 
buy I got from Ramsey.’ The 
ninety-day tag of confidence is not 
a hazard at all. 


¢¢—NCIDENTALLY, we _ get our 

salesmen to take a personal in- 
terest in the used cars by 
after them themselves. Say a sales- 
man has a prospect for a used coupe 
All right, he goes into the used car 
department and picks out a coupe 
that he thinks will suit. He takes 
it out for an airing and discovers 
what ought to be done for it. Then, 
instead of writing down what needs 


to be done. he goes into the shop 
and stays with the mechanic until 
the job is finished. Then he knows 
everything is O. K. All the time 
he can be deing the minor things 
like polishing, adjusting headlights 
and the like. 3v the time he is 
through he is thoroughly sold on 
that car himself and he will not 


only sell it more quickly, but he wil] 
sell it for more money. 

“The taking of a used car in trade 
is the real problem that presents 
itself to the dealer, of course. It is 
one thing to say, ‘Buy a car that 
will sell, buy it at the proper figure 
and sel! it at,a profit,’ and another 
to do it. 

“When a man comes in with a 
car to trade, we see to it that he is 
pretty well sold on another car be- 
fore we appraise his old one. Then 
we appraise it and Jisten to what 
he wants for it. If it isn’t worth 
that. we can tell him, ‘Now, we can’t 
make a profit if we take your car at 
that figure. If vou think vou can 
do better elsewere, perhaps you had 
better try.’ But we are reasonabl\ 
safe, because he is already sold on 
the other car. If he doesn't buy. ws 
can better afford to let the deal g¢ 


than make it This is another of 
the secrets of this game: Pick the 





200d deals and let the poor ones go 

“Still another secret is to pick the 
cars that will sell in your territory. 
We are careful of that, and that is 
why our used car stock never runs 
over $5.000. We can get them out 
right away. Don't let used cars set 
around. If they do, they will die. 
and nothing can bring them to life. 

“Yes. it is as easy to make $50 as 
to lose it. And vou can give service 

even that super-service so myuch 
talked about—-that insures a good 
name if you are doing business at 
a profit.” 


DODGE BROS. CHICAGO 
DISTRICT OFFICE MOVES 
Chicago, l1., April 15.—P. R. Nor- 
ton, Dodge Brothers district repre- 
sentative in this territory, has an- 
nounced the removal of the Chicago 
district office from the Peoples Gas 
Building to room 4556. Wrigley 
Building, 410 North Michigan Ave. 
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Col. Ayres Sees Stability 
In Car Buying on Time 
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along month by 
beginning of 1929 

“The upright columns represent 
the number of thousands of new 
passenger automobiles sold in this 
country each month since the be- 
g*nning of 1929, and including Janu- 
ary cf this year 

“The cross-hatched portion of 
each column is proportional to the 
number of the cars which were sold 
on installments. The heavy irregu- 
iar ume im the lower section of the 
fiazyram shows for each month the 
pereentage of sales made on install- 
ments, and the’ straight dashed line 
inaicates the general trend of these 
percentages. 

“In four of the months of 1929 
the percentage of cars sold on in- 

aliments rese slightly above 50 
per cent. In June and September 
the percentages were 53 and 51, and 
it will be remembered that those 


month since the 





were months of almost unequaled 
prosperity, with the bull market 
dominating the Stock Exchange 

“The other two months were No- 
vember and December, with the 
same percentages of 51 and 53, and 
it will be recalled that those were 
the months of drastic curtailment 
of business and of extreme depres- 
sion of stock prices. 

“The trend line of the percentages 
is slanted upward, and this is in 
agreement with other date, showing 


{that the proportion of installment 
sales rose from 1927 to 1928 and 


from 1928 to 1929. 

“Probably the explanation of this 
is to be found in the fact that in- 
creasing proportions of the automo- 
biles sold in 1928 and 1929 were 
small, light cars, for relatively more 
of such motor cars are sold on in- 
stallments than is the case among 
the larger and more costly modefs.” 


Works Out System to Aid 
Salesmen in Used Car Sales 


By 
Potter Company, Inc.. 
Springs, Col., and 
home of the Pontiac and Oakland 
motor cars, held a_ successful 
golden opportunity sale. 
Mr. Potter says the reason used 
cars are such bug-bears to dealers 


HE A. M 
of Colorado 


is that they are taken in the first 
place at too high a figure. “If usea 
cars are taken in at too high a 


price, then they must be sold at too 
high a price—or some other dealer 
sells your prospects. - It is only rea- 
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Service, Springfield, Ill, and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers 
section, may obtain these by addressing any of these three companies 
given here complete for the convenience of our subscribers 
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sonable when new cars are reduced 
in price that used ones must be re- 
duced proportionately, and _ that 
means that they must be taken in 
as trade-ins at lower prices.” 

Mr. Potter has worked out a sys- 
tem which he _ believes helps his 
salesmen to make more used car 
sales and to get better prices for 
the cars. Simply stated, the plan 
is this: 

“Say a used car is priced at $750. 
My system is to plage a- ticket on 
that car reading “$750.” But also 
somewhere on the ticket is placed 
four X’s (KX X X X), Each X rep- 
resents $25. Thus the salesman 
knows, when he looks at the ticket, 
that he can lower the price of that 
car four times twenty-five, or that 
the minimum price of thé car is 
$650. But he also knows that we 
want as nearly $750 for the car as 
can get. So we also have a 
bonus system which gives the sales- 
man $3 for every $25 above the $650 
that he gets for the car. 

“This bonus of $3 for every $25 
that the salesman gets above our 


minimum price of $650 for the car , 


naturaliy makes him exert every 
reasonable effort to get the nearest 
to $750 that he can. At the same 


time it lets him know that we want 
his prospect’s business to the ex- 
tent that we are willing to give 


him our best price on the car if he 
must sell it for that.” 

“You see,” continued Mr 
“the salesmen get 6 per cent. com- 
raission on used cars. But he gets 
a bonus of 12 per cent. on every $25 
above the minimum price of the car. 
So he is not going to be too hasty 
in lowering the price of the car at 
all, and if he lowers it because he 
must he will not come down moe 
than $25 at a time. 


Potter, 


as Easy to Make $50 as to Lose It” 
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|| “Unusual Response From 
| Dealers and Manufacturers” 


J. A. BOHANNON 


President, Peerless Motor Car Co. 
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READER INTEREST 


Automotive Daily News, . . ; 
Graybar Bldg., ee a a is all an advertiser ‘pays 
New York, N. Y. for 
Gentlemen: 











While I have always had a high regard for your paper, 
I am frank to confess that I did not realize the very unusual reader / 


ieberest $t endege. ; — RESPONSE always is a 





The very alert way you handled the interview in which function of reader 
I made a suggestion as to how the automotive industry could stinmlate ‘ 
new car sales has been productive of a most unusual response from interest. 


" dealer and ranufacturer alike, 





























It is work such as this on the part of your editorial 
staff which is bound to be appreciated by everyone connected with the 
industry, It especially reflects the advantages of a daily concen- 
trating on the many facts and findings pertaining to automotive activ- NEWS appeals to every 
ities, 
aes business man, no matter 
Accept my congratulations on your enterprise, 
what branch of the in- 
Yours very truly, dustry he is tn. 
PEM RLESS CQRPORATION 
JAB 
Subscription price $12. Assur- 
ance that men of some standing 
see your advertising message. 
UTOMOTIVE DAILY NEWS is thoroughly read A PUBLICATION that is thoroughly read by manu- 
4 page after page, not only by its subscribers, but by an facturing executives, wholesalers and retailers of 
average of over six persons in addition. This sphere of vehicles, jobbers in accessories, parts and shop equipment, 
influence is bound to accrue to the beneiit of all adver- will prove productive to advertisers wishing to reach such 
tisers. business, men. 


VISIBILITY of advertising copy is greater in Automotive Daily News than in any other automotive business paper. 
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